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KEEP IN MIND That the 
Most Successful Carbonizing 
Plants in America today are 


The U. G. I. Vertical Retorts 


Ask the Operators 
or 
Write to 


THE U. G. I. CONTRACTING COMPANY 


Broad and Arch Streets, Philadelphia 
335 Peoples Gas Building, Chicago 











A MODERN TYPE OF THROUGH BENCHES 


with preheated primary air 
fitted with 


The Congdon 
Standpipe System 


and operated with the 


Fiddes- Aldridge 
Charging and 
Discharging Machine 


Builders of Complete Coal 
Carbonizing Plants. 


THE PARKER-RUSSELL MINING & MFG. CO. 
603 LACLEDE GAS BLDG. ST. LOUIS, MO. 
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By-Products of Supreme Importance 
Distillation of Coal Produces Many Useful Things 


By MARK MEREDITH 


When in 1792 William Murdock first used gas to 
light up his house at Redruth, little did he imagine 
the great developments which, in a comparatively 
short period of time, would result from his discovery. 


Little did he think that it would lead later on to 
streets being illuminated at night with countless 


luminous mantles which turn darkness into light, 
that food would be cooked, rooms warmed. water 
heated, engines driven and furnaces fired by the 
same gas whose lighting . 


for the modern destroyer, which is built to burn oil 
instead of coal. Creosote oil has, of course, many 
additional uses also. It is of great value as a pre- 
servative of wooden objects, such as telegraph poles 
or railway sleepers. The latter, if untreated, would 
soon rot and cause accidents. Impregnated with 

creosote, they last many years. 
Creosote oil also plays its part in the manufacture 
of high explosives. The famous “T. N. T.,” so uni- 
versally known, is derived 





properties he had utilized 
in so elementary a man- 
ner. He would still have 
failed to realize all the 
benefits which he has in 
fact bestowed upon hu- 
manity. For coal contains |} 
many valuable properties || 
in addition to those which 
provide light, heat or 
power. \W ith the passage 
of time, their value has 
become increasingly rec- 
ognized. , 
In the early days of the 
gas industry by-products 
were merely regarded as 
necessary evils to be dis- 
posed of atas high a price 
as possible in order to re- 
duce the resultant cost of 
gas. Nowadays, on the 
other hand, the produc- 
tion in the most efficient 
manner possible of by- 


The 


never has been 


question 


than right now. 


veys an idea. 


| in his discussion has taken a stand- 
offiish attitude but writes in 
interesting manner that really con- 
It is one of the best 


things he has ever done.—Editor. | 








products which are admit- 


from gas works and coke 
oven works, by taking 
creosote oil and washing 
the coal gas with it. Its 
chemical name istri-nitro- 
toluol, or, in other words, 
toluol nitrated three times. 
The violent explosive 
known as lyddite (or pic- 
ric acid) is also a deriva- 
tive of tar. 

Tar is also a constitu- 
ent of many medicines 
and antiseptics. Aspirin, 
phenacetin, antipyrine 
sulphonal, sal volatile,car- 
bolic acid, lysol and the 
newly discovered salvar- 
san—for all of these coal 
tar is to a greater or less 
extent responsible. Sax- 
ine and saccharine are 
similarly derived. 

The use of dehydrated 
tar in connection with 
road preservation and the 


of By-products 
important 


Meredith 


more 


Mr. 


an 








tedly of supreme national 
importance, is rightly considered to be one of the in- 
dustry’s most important functions. 

The number, variety and value of these by-prod 
ucts is indeed astonishing. The distillation of coal 
produces, in fact, so many very useful things that 
there is hardly any manufacture in which some sub 
stance or another thus recovered is not used. The 
chief by-products under their main heads may be 
summarized as comprising the valuable smokeless 
solid fuel—coke, coal tar and sulphate of ammonia. 

Coal tar is in itself the basic element of all sorts of 
ditferent commodities. One of its products in cre- 
osote oil, which is a most valuable oil fuel. It 
largely used by the navy, more especially as a fuel 





is 


elimination of dust is suf- 
ficiently familiar, and need only be mentioned here. 
Tar is of the greatest value to that important in- 
dustry which previous to the war was almost a mo- 
nopoly of Germany, the dye industry. All the Ger- 
man dye works had intentionally a double purpose. 
They were used peacefully to penetrate and destroy 
the trade of other countries, and could be and were 
instantly turned into explosive factories. This ac- 
counts for the abundance of high explosives Germany 
was able to maintain from the start of the war. 
Without tar very few dyes can be made. Almost 
without exception, the old-fashioned dyes are now 
made from tar, including indigo, which once formed 
a tremendous Indian trade. 
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Benzol, derived from tar and the washing of coal 
gas by creosote oil, is the chief foundations of all 
dyes; but use is also made of other derivatives of coal 
distillation, namely, naphthalene, ammonia and sul- 
phuric acid, and also of anthracene derived from tar. 
All these derivatives are double edged, because they 
can be used either for dyes or for high explosives. 

Sulphate of ammonia is an extremely important 
by-product, invaluable to agriculturists. Vegetables 
cannot live without a proper supply of nitrogen. Be- 
fore the war England used to import very large 
quantities of nitrate of soda from Chile and Germany 
in both of which countries there are large natural de- 
posits. Sulphate of ammonia now supplies that want. 
It is made from distilled coal, and comes principally 
from coke oven works and gas works. A little is 
produced at shale oil works. Every ton of coal used 
at a gas or coke oven works yields about twenty-five 
pounds of sulphate of ammonia. Fortunately, sul- 
phate of ammonia is twice as strong in nitrogen as 
nitrate of soda. 

England produces annually about 400,000 tons of 
sulphate of ammonia. Both the sulphate and the am- 
monia necessary, in the first place, to make “sul- 


phate” can be produced at coke oven works and gas 
works. The sulphate is taken out of the gas by pass- 
ing the latter through trays of iron rust or ferric 
oxide, enclosed in large iron vessels. The sulphur 
clings to the iron rust, and by means of heat is driven 
off in fumes, which, mixed with other chemical 
fumes, enter large lead-lined chambers. As the fumes 
cool drops of liquid are formed and collected. That 
liquid is sulphuric acid. When the ammonia and 
sulphuric acid are united they make sulphate of 
ammonia. 

Ammonia has, by itself, many important uses, 
ranging from the weather proofing of canvas to the 
manufacture of artificial ice. It is not solely a prod- 
uct of coke ovens or gas works. Bone factories also 
make it, but the bulk of ammonia certainly comes out 
of coal. 

Above have been enumerated only some of the 
many uses to which the by-products of distilled coal 
can be put. The list is not complete, but enough has 
been said to expose the criminal folly—more than 
ever in the present financial and economic condition 
of the country—of wasting all these valuable 
ucts by burning soft coal in its crude untreated 


prod 


State. 





Ohio Utilities Have Active Association 


Work Started Short Time Ago Is Producing Results 
By DON. K. RENNELS 


Associate Director, Ohio Committee on Public Utility Information 





| Qhio public utilities have found 

| out that the thing to do is to tell 

| their story to the public. How | 
| this is done is described by Mr. | 
Rennels in his interesting article. 
Gas companies generally can study 
this article with a great deal of 
proft. 

If you don’t agree with the ideas 
expressed don’t throw the maga- 
zine down but read further. Mr. | 
Rennels justifies his arguments in 
good shape. 

This is the first of a series that 
will be published. — Editor. 














The community and its public utilities! 

lo my knowledge, they have never been termed 
“inseparable companions” but they might well be. 

Few people stop to realize how closely they are 
associated; how they travel down life’s pathway 
hand in hand, each dependent upon the other. 


No community can develop, expand or 
without good water to drink and cleanse; 
gas to heat; without electricity for power; 
telephones to save time and footsteps 
cars to furnish transportation. 


prosper 
without 
without 
- without street 


Likewise, none of these public servants—the water, 
vas and electric plants; the telephone and electric 
railway companies—can be permanently prosperous 
without the co-operation of the community served. 

Domestic turmoil goes to make anything but happy 
homes. It is equally apparent, too, that no grocer, 
butcher, banker, jeweler nor any other kind of bus- 


iness man striving for patronage can increase his 
business by quarreling with his customers 
he same principle holds good in the utility bus- 


iness. It is even more important there if the pro- 
rressive trend of the community’s affairs is to be kept 
in gear. 

[he public and its representatives and the 
must pull together. They will not prosper 
rately. The industrial strength of a community is 
measured by the efficiency of its public utility service. 
The strength of a public utility depends upon the 
good-will of the community and the co-operation of 
the governing bodies representing the public. 


utilities 
sepa- 


Organized a Committee 


\Vith this thought in mind, a group of Ohio utility 
managers got together a few months ago and organ- 
ized the Ohio Committee on Public Utility Informa 
tion. At that time similar committees were operat- 
ing in a few States, Illinois having taken the lead. 
Since then utility managers in many other States, 
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realizing that friendly relations must be established 
between the public and its utilities, have taken steps 
o form information bureaus. 

\fter organization, the Ohio committee established 

bureau in Cleveland for the purpose of acquainting 
the customers with the facts respecting the activities 
and problems of the public utilities. 

he situation was analyzed and the conclusion 
that the the 
around which any educational work must be built 


reached newspaper was cornerstone 


So the first work of the bureau was to begin issu 
ng weekly news bulletins containing facts and news 
r interest about utility matters 
he bureau tried to make the bulletins as newsy as 
possible . 


1 
! 


efore the first bulletin was sent out, a letter wa 
addressed to newspaper editor in the 
telling them what the committee was trying to do 
and why it was doing it. The letter pointed out that 
the utilities faced with the need of a large 
amount of capital for extensions, for taking on new 


every 


state 


were 


business, and that many were struggling under rates 
too low to meet mounting costs. 
In the letter the committee “laid its cards on the 


1 


table” and then started sending out the weekly bulle 
tins. That was the first of November. 

Chere are some 900 newspapers in Ohio. The com 
mittee subscribed for some 300 of the largest of these 
and established a clipping department. Since the 
first bulletin was sent out, a large majority of the 
papers subscribed for have used material contained 
in the bulletins, realizing it to be of news value and 
matter of interest to their readers. In most cases 
the bulletin matter was used verbatim, sometimes re 
written, and in many cases made the basis for ed 
torials. 

\t the present time, the bureau is taking steps 
toward the establishment of a speakers’ bureau. 
who know what a public utility is, men who can e 
plain and point out how the utility, once a luxury, 
now a necessity, and how dependent the public and 
the utilities are upon each other if ei 


eithe 
per, will be engaged to address civic bodies and trade 


/ 


organizations throughout the State 

Later the committee plans to educate the coming 
veneration a little bit on the subject of public uti 
t1es It 1S like ly a series of bulletins will vO ito the 
public schools of the state, the college s and the | 
schools, but that work has not vet been started 

Newspapers Praised Work 

Many of the larger papers in Ohio have praised 

e work « he committee editorially The Ohi Sta 
Journal said 

“Ohio utilities are seeking to. establisl more 
friendly relations with the public, relations that 


1.1 


would inspire confidence and help develop publ 
eood-will for the future. That i 
iustration of the change of policv on 

many large public service corporations. It indicates 
clearer thinking, the 
more cordially and possibly serve it better, at least 


action is a notable 


a disposition to meet publi 


in a more acceptable manner. . . The wisdom of 


public service 


1 


develoy 
iriendly relations with the public is apparent. It is 
good for all lines.” 


The Philadelphia Public Ledger, 


companies in seeking to 


commenting 


upon 


the part of 


the formation of the Ohio committee, said in a recent 
editorial : 

“The Ohio utility corporations have organized for 
the education of the public in their affairs in order to 
avert a prejudicial public opinion. hey intend 
to keep their public advised of conditions in fair as 
well as foul weather 

‘It is a unfair or mali 
C1OUS NCWspapel has hitherto been able to do more 
mischief to a public utility in a brief campaign of 
denunciation, falsehood and slander, put on for po 
litical or personal purposes, than an honest company 
could counteract in a year. The new policy of extend- 
ing its confidence to the public all the year around 
should soon put the public in possession of facts be 


Food policy \ reckless. 


fore which the occasional raids of venal and menda- 
clous newspapers would cease to injure any fair 


utility corporation.” 
The Committee’s Attitude 


lhe following paragraph, taken from a statement 
issued by the committee at the time of organization, 
sums up the attitude of the State’s utility managers: 
The Ohio utility companies are quite content to 
submit to their customers who form the 
public of this State, for they believe that by telling 
their story to the people and keeping their customers 
informed regarding their problems, is the surest, 
road to just treatment and freedom 


their case 


and best 
from unwarranted burdens that would prevent ade- 
quate utilities service and forestall the great develop- 
ment that lies just ahead for Ohio.” 


safest 


Bill Pending in Wyoming Legislature for 
Repeal of Carbon Black Law 


\ few vears ago there was enacted in the State of 


Wyoming a law—as a conservation measure—prohibit 


ing the use of natural gas for the manufacture of carbon 
within ten miles of an incorporated city or town 
v this vear at Pasin, Wvo 
C. A. Zaring, special! 


he t 


latter part of Januar 


County Attorney Little, assisted DY 


o1 ae om! , nOAWce + 
rosecutor, acting under the direction of Judge Metz, 
) e | + + \ 17 

ve district court. fled intormation ch reing the \hi 
init a ; 
ind Carbon Company and the Occidental Oil & Gras 


with violations ot the law, and both compante 


49% > + 1 | { 
ted would resu Nn maximum fines of SLOOO,O00, « 


SOO 000 Phe action taken is based 
sion handed down by the supreme court up 
holdit uy the law. 


\ bill 


which a hot fight 


is pending in the State Legislature—an« 


is expected 


bot blac k law. 


Vhe uitcome ot the legislative contest 1s 
by the entire citizenry, both sides having man 


Wy 
] 


ls are producing an abundant supply 1 


staunch adherents, vet in view of the fact that the 


] 


. 1 
oOming coal het 


ippears that to keep such a law on the statutes 1s no 


Te@1 ds 


step with present-day progressiveness and it 


thwart one of the most useful industries—that of the 


gas supply 
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The Adoption of Reduced B.t.u." 


Effects Both from a Gas Company’s and Consumer’s Standpoint 
By JACOB B. JONES 


Superintendent, Bridgeton Gas Light Company 


Under no circumstances would I| attempt to dis- 
cuss the adoption of reduced B.t.u.—its effect both 
from a gas company’s and consumer’s standpoint— 
from a technical standpoint. That ground has al- 
ready been covered by the brightest and best trained 
men in the gas industry. The various State utility 
commissions have already or are fast giving their 
official consent to such reduction. 

I take it that the committee had in mind, when 
they selected this subject, something to the effect, 
“Now you have it, what are you going to do with it?” 

For that reason, I shall attempt to speak entirely 
from the practical side, and tell you so far as pos- 
sible just how the reduction in the B.t.u. standard 
affected our company and its consumers. Bridgeton, 
being a city of 15,000 population, it may be said, 
would fairly represent an average condition. 

We have the usual domestic business, ranges and 
water heaters, quite a fair amount of gas lighting 
with the latest type of mantle burners and semi-indi- 
rect fixtures; some industrial business and quite a 
fair amount of commercial lighting. 

These facts are merely mentioned to show that the 
effect of a reduced B.t.u. standard would be the same 
in either a small or a large operation. 

Although I do believe the smaller company can put 
the change into effect with less complaint from the 
consumer than the larger company, because it is dis- 
tinctly a “home folks” proposition, and the smaller 
operation can come in more intimate contact with 
the consumer. 

Our first trouble started right at home. 


Operate Coal Gas Plant 


\We operate a straight coal gas plant, and the night 
and day foremen in charge had been getting excellent 
results all through the war period, and in fact had 
been faithful to an exceptional degree. 

Their first thought was that we were not satisfied 
with results, and wanted a higher yield of gas per 
pound of coal carbonized. 

We sat down in the retort house and went all over 
the whole situation and complained that while the 
increased yield was certainly to be desired, that it 
was far more important to send out a uniform quality 
of gas from day to day. 

They fell in with the idea and gradually started 
the reduction, at the same time we began our news- 
paper advertising and told the consumers the whole 
story. 

About the time things were going in fine shape in 
the retort house, the boys in the distribution depart- 
ment started talking about the gas and the calls they 
were getting for stove adjustment. 

We had purposely kept from saying anything to 
them until the change was actually in effect, so there 
would be no waiting in anticipation of the great 


*Paper read before New Jersey Gas Association 
meeting. 








When a gas company reduces 
its B.t.u. standard what happens? 
That question has been answered 
by Mr. Jones in his article. The 
facts related are based on experi- 
ence. Why not profit by them? 
Gas companies seeking a reduction 
of calorific value, or those that are 
preparing to take up this question, 
will find Mr. Jones’ article well 
worth the reading. We commend 
it to your attention. — Editor. 














calamity about to,happen. When it arrived—it was 
simply a part of the day’s work to make the neces- 
sary adjustments. The necessity for the change was 
explained fully and it must be said that they gave 
their sincere co-operation. 

Many a complaint was saved coming in the office 
by the tact of the man on the job. 

We had six automobiles and each night the work 
was laid out so the cars would be as widely distrib- 
uted as possible. 

When they had finished their job they called the 
office and asked if there was anything else in that 
neighborhood. It sometimes happened that a cal! 
only a very short distance away had just been re- 
ceived, and the effect of having a service man there 
within a very few minutes certainly made our work 
much easier. 

arly in the period of gradual reduction in the 
B.t u. standard, it became apparent that most of our 
calls were coming on account of oven adjustment 
And when the top of the stove was affected it was 
generally in cases where the stove connection was 
taken from the house line. 

We had very few calls where the gas was delivered 
to the appliance under adequate pressure. 

In our location we have something over 1,000 arc 
lamps on maintenance. One man devotes his entire 
time to this work. 

With the exception of a few of the older type lamps 
with the fixed orifice, he had no trouble whatever. 
These lamps were promptly changed for the radio 
30, but most likely would have soon been changed 
in anv event. 
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No Water Heater Complaints 


We did not have a single complaint on water 
heaters of either the automatic or the ordinary tank 
types. 

Very early in the reduction period, we became 
convinced that pressure conditions and an adequate 
supply were of more importance than the [.t.u. con 
tent, and worked on this theory. 

In many instances where we found a gas range con 
nected from a 3-in. side outlet, we ran a new 34-in. 
direct stove line at our own expense. 

This may appear to be an extravagant method, but 
we feel satisfied that it was more effective in the im 
mediate neighborhood than general newspaper ad 
vertising. 

In other words, we did everything possible to keep 
the consumers satisfied. While our newspaper adver 
tising referred to the reduction in the standard, the 
boys on the job avoided any reference to it whatever 
They quickly found that the consumers were not in 
Btu. What they 
was how many quarters they had to put in the meter 
and the kind of service they received. 

l’romptness in answering service calls is always to 
be desired, but in a change of this kind it is of the 
utmost importance. 

In addition to our newspaper advertising we used 
the reverse side of the statement slip left by the me 
ter reader and urged the consumer to report promptly 
any difficulty they were having. 


terested in cared most about 


Reduction Made Gradually 


The reduction was made very gradually in our sit 
uation, we taking a full two months to reach 535 
3.t.u. standard, which we placed as our low point. 

It is particularly significant to us that the three 
largest consumers on our lines all operating under 
different conditions, never required a single mo 
ment’s attention. The first, a big canning concern, 
using the Kemp automatic system: the 
large industrial consumer, using the 


second, a 
\merican Gas 
Furnace Company appliances for the high tempering 
of dies; and the third, a newspaper office, operating 
six linotype machines. We consider these typical in 
dustrial installations, and the fact that they did not 
have a single moment of interruption in their service 
would seem to weigh heavily in favor of the lowe 
standard. 

Hlow does it affect the gas company? 

In the case 
honestly 
very 


of the straight coal gas operation, I 
believe that the saving in holder 
’ slight indeed. 

\Vhile not qualified to speak for the water gas op 
eration, I am led to believe that the saving in cost is 
very much greater. 

I do believe, however, that under the 525-B.t.u 
standard, that the adjustment of appliances, once 
they are properly made, eliminates to a large degree 
the number of service calls. 

Carbon on mantle burners is practically unknown 
the old complaint of smoking pots and pans is no 
longer heard, and a more satisfactory service is ren 
dered. 


cost 1S 


No Increased Consumption 


Frankly, after making a comparison of a large 
number of accounts selected at random, we have been 
unable to find any increase in the rate of consumption 
per meter. 

\lthough, offsetting this, we put an increased rate 
into effect at about the same time the standard was 
reduced, and it is likely that the comparison was 
hardly fair, as the consumer no doubt 
greater economy. 

| am convinced, however, that the increase in con- 
sumption would be so slight as to be hardly notice- 
able. 


exercised 


It is my own personal opinion that any gas com- 
pany, maintaining an average pressure of 35 tenths 
(as indicated on a water column U gauge) on the 
inlet side of the meter and with standard piping con- 
ditions on the consumers’ premises, can render a 
better service with a 525-B.t.u. gas than was possible 
under the higher standard. 

[t has also been demonstrated that any of the ap- 
pliances that are built under the A. G. A. specifica- 
tions are easily capable of an adjustment for 525- 
>.t.u. gas, and I believe that most of them would 
give good service under a 450-B.t.u. gas. 

As stated, we were placed in the peculiar position 
of reducing the standard and raising the selling rate 
at the same time. 

Supplementing our advertising on statement cards, 
newspaper work and personal contact, we used the 
A. G. A. advertising service, and of them all we had 
the most good from “One Man on the Block Makes 
Public Opinion.” 

The State Board of Public Utility Commissioners 
modified the heat unit standard from 600 to 525 B.t.u 
largely at the request and upon the initiative of this 
association, after it was supported by technical testi- 
mony taken at a public hearing held in Trenton. 

| firmly believe that it is not only the legal duty, 
but the moral responsibility of every gas operating 
man to support the ruling of the State Board of 
Public Utility Commissioners on this important de 
cision, and if carried out in spirit as well as in letter, 
the effect of the reduction in the B.t.u. standard will 
be to the mutual interest of both the consumer and 
the gas company. 





Commission Grants Increased Rates to 
Augusta Gas Company 

The State Railroad 

nounced its decision in the 


(Georgia Commission has an 
\ugusta, Ga., gas rate case 
granting permission to the Gas Light Company, of Au 
gusta, to increase its rates on gas in that city from $1.85 
a thousand cubic feet to $2 a thousand cubic feet. The 
company had asked permission to charge a rate of 
$2.10 a thousand. 

The case was first submitted to the commission in 
early January, attorneys representing the company con 
tending that unless an increase was granted the Au 
gusta company would be forced into bankruptcy. 

The commission also granted authority to the Georgia 
\labama Utilities Company, of Albany, to issue $100, 
000 in capital stock and to create $400,000 in bonds with 
$184,000 available from the bonds immediately. The 
money is to be used in buying equipment and other im 
provements. 
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“Tell the Public the Story” Brings Results 


Citizens Gas Company of Indianapolis Carries Campaign to Its Consumers 


he Citizens Gas Company, of Indianapolis, which 
is conducting a “tell the public the story” campaign 
in Indianapolis, through newspaper advertising, re- 
cently added three chapters to the public-informing 
plan it has adopted. The former chapters have been 
discussed and published heretofore in Tre JoURNAI 
Each chapter is another in the discussion of the “gas 
rate question.” utilities over the country are 
expressing interest in the unusual campaign. On 
January 10 a summary of proposed improvements 
was set before the public, with practically no argu- 
ment involved. The summary said: 

“An exhibit attached to our petition for an in- 
creased gas rate gives a list of improvements pro- 
posed for the purpose of increasing the supply of gas 
and maintaining uniform service. We give below 2 
summary of these improvements, with com 
ment on their purpose: 

“Increased storage facilities, estimated cost, $550,- 
000. Our present maximum capacity is 
7,000,000 cu. ft. The average daily demand under 
normal conditions is in 10.000,000 cu. ft. 
The peak demand has never actually been ascer 
tained, as we have not had gas sufficient to meet the 
demand in extreme weather, but we have frequently 
sent out 1,000,000 cu. ft. in a single hour, and there 
have been occasions when gas was being taken at 4 
rate that indicated a demand for 18,000,000 cu. ft. for 
twenty-four hours. It is never considered good prac- 
tice for a gas company to have less than twenty-four 
hours’ storage capacity, and a by-product coke plant 
requires relatively greater storage capacity than the 
ordinary gas plant. 

Ever since 1916 we have been trying to find a way 
to build a holder with capacity for carrying an addi 
tional gas reserve of 5,000,000 cu. ft. [ach year finds 
the need greater, but we have not yet been able to 
meet it. It will require a year from letting of con- 
tract to complete construction of such a holder. 

“Water gas equipment, estimated cost, $385,000 
(1) To meet the sudden changes in gas demand in 
this city a considerable amount of water gas must 
always be made. Added capacity is needed to give 
greater elasticity to our production of gas. (2) In 
times of coal shortages, such as existed during the 
railroad strikes of last spring, it becomes necessary 
to produce very large quantities of water gas. In re- 
cent emergencies of this sort we have felt keenly the 
need of greater capacity. (3) In times of general bus- 
iness depression like the present, when it is impos- 
sible to ship the normal output of coke, it becomes 
physically impossible to store enough of it to keep up 
full coke oven operation. 


Gas 


some 


storage 


excess of 


“For these reasons it is proposed to make extensive 
improvements to modernize existing apparatus, and 
thus increase its producing capacity, and also to build 
a complete new unit of most modern type. Because 
of the necessity of keeping most of the existing equip- 
ment in condition for operation at all times, these im- 
provements will require at least two years for com- 
pletion after we find ourselves in position to order 
them. 





How many companies are there 
in the United States that have 
nerve enough to spend a lot of 
money on an advertising campaign 
that seeks only to build good-will. 
That is just what the Citizens 
Company of Indianapolis has done 
and it is producing results. 

A little more of this sort of 
progressiveness would not be out 
of place in some other companies 
we can think of. We hope you are 
not in this class. —Editor. 











* Additional 


S?235.000, 


power equipment, estimated 
lor several years the plants have been able 
barely to keep up sufficient steam, and more recently 
the boilers have often been overtaxed and have been 
partially paralyzed. Automatic stokers and other 
improvements are needed to increase the capacity of 
existing boilers and additional boilers are badly 


cost, 


needed. Likewise additional electrical generators are 
needed. The estimates here given cover work which 


is considered essential for the next three years, but 
at the end of that time further extensions of power 
plants will be needed. 

“Coal storage and coal handling equipment, esti 
mated cost, $450,000. The enlargements of 1918 
could not include the improvements named here, but 
those plant enlargements and the increasing demands 
for gas have made these improvements essential to 
safe operation. Existing coal storage facilities are 
inadequate for carrying the immense reserves of coal 
which are needed, and the equipment used in prepar- 
ing coal and getting it to the ovens is now so greatly 
overtaxed that interruptions frequently occur. This 
situation, also, is becoming increasingly more serious. 
These improvements will require full three years for 
completion after a start is made. 

“Coke handling equipment, estimated cost, $265,- 
000. By-product coke oven cannot be operated with- 
out getting the coke away from the ovens and loading 
iton cars. Both of our plants have suffered innumer- 


able interruptions in gas production because of over- 
taxed coke handling equipment, and now one of the 
plants is running with a temporary makeshift on ac- 
These improvements 


count of a fire last September. 























February 12, 1921 


AMERICAN GAS ENGINEERING JOURNAL 139 





are among the most urgently needed. 
quire about two years for completion. 

“Gas pumping equipment, estimated cost, $40,000. 
\ year ago we installed new compressors at one of 
our plants to enable us to maintain proper pressure 
on our gas mains. Both plants are now so equipped 
that they can maintain good pressures when there 
is a normal consumption, but they are now having 
difficulty in meeting demands at peak hours, and if 
the average consumption of the city increases mod- 
erately, they will not be able to maintain good pres 
sures. These new compressors should be installed 
before next winter. 

“Gas purifiers, estimated cost, $60,000. If produc 
tion of gas is increased it will be impossible to re 
move the sulphur properly without additional puri 
fiers at both of our plants. 

“High pressure gas mains, estimated cost, $40,000 
The extensions of gas mains to meet demands of con- 
sumers are constantly creating a new demand for 
high-pressure mains to keep the service mains sup- 
plied with gas. During the war period we fell far 
behind with construction of these lines. Happily 
our good business of last year enabled us to 
strengthen many of the weakest places, but there re- 
main other high-pressure lines to be installed within 
the next three years. 


“ 


They will re- 


By-product coke ovens, estimated cost, $650,000 
\Ve would not now build additional coke ovens if we 
had ample idle funds, but a battery of modern ovens 
with necessary equipment must be included within 
this three-year program. Greatly increased gas pro- 
duction can be secured by displacing a battery of our 
small old ovens with one of much larger and more 
modern character. The estimated cost represents the 
cost above that which would be written off on ac- 
count of removal of the old ovens. Unless this work 
is included within the period indicated, we shall reach 
a time when the gas requirements of the city cannot 
be met and when the urgency of that demand will 
make it impossible to remove these old ovens, which 
will then be growing steadily less efficient. This is 
a vital improvement and one for which the first step 
must soon be taken. 

“Other Improvements—We have explained only 
the leading improvements needed for greater gas pro- 
duction. There are numerous minor improvements 
needed for the same purpose; and in addition to these 
we must constantly be making new investments not 
directly connected with increased gas production 
For example, the annual main extensions ordered by 
the Board of Public Works (together with the cor 
responding increase in meters and service lines) will 
cost about $100,000 per year.” 


Summary of the Problem 


In a masterly 


summing up of the points it has 
rammed home in 


the public mind from time to time 
during the unusual campaign, the company, on Jan 
uary 12, gave its consumers a “Summary of the Prob 
lem.” saying: “In numerous statements we have 
given information on various aspects of the gas situ 
ation in Indianapolis. We desire now to summarize 
these in order to bring therm more clearly before the 
public.” Then the statement continued: 

“1. The company, by reason of its by-product coke 
business, has been able to meet the enormous advance 
in costs up to the present time—receiving $3.75 from 


its coke and by-products for e\ ery $1 received for 
gas. 

“2. The end of the war and the present depression 
of general business have changed this situation ab- 
solutely. The present loss in inventories will greatly 
reduce the earnings for 1920, while the outlook for 
its coke and by-product business gives the company 
no prospect for earnings in 1921. 

“3. Even before the decline in the by-product cok- 
ing industry, investors were demanding larger rev- 
enues from gas as an assurance that earnings would 
be stabilized when industrial conditions should 
change. At the present time the company cannot 
obtain the new capital required in competition with 
other concerns which are now appealing to investors 

“4. The expansion (and even the maintenance) of 
the gas service in Indianapolis requires the company 
to obtain over $4,000,000 of new capital in the next 
three years, of which $2,000,000 should be secured 
immediately. 

“5. As soon as reasonably adequate earnings can 
be assured, the company proposes to sell both stock 
and bonds and to proceed with all diligence to in- 
crease its facilities for producing and delivering gas 
\Vithout an increased gas rate no new capital can be 
put into this business and the supply of gas to the 
commuinty will be endangered. 

“6. In order to sell new capital stock. dividends on 
both present outstanding stock and the proposed new 
issue must be assured. The company has never yet 
sold any securities except when it was confidently 
believed that they would prove a good investment to 
the purchasers, and it will not change this policy 
now. If this policy were now changed, the credit of 
the company would be irreparably injured and the 
gas service of the city would soon be in greater dan- 
ger than at present. 

“7. In order to sell bonds the dividends on the stock 
must be maintained. Bondbuyers demand a good 
margin of earnings above interest requirements. 
Furthermore, large blocks of the company’s bonds 
are held by institutions which would be required by 
law to dump them on the market (and thus ruin the 
sale of any new bonds) if dividends on the stock 
should be discontinued. 

“Bondbuyers demand that the corporation whose 
bonds they buy shall show earnings equal to at least 
twice the interest charges on both the new bonds and 
those already outstanding. They also demand that 
some reasonable sinking fund shall be created by an- 
nual payments out of earnings, so that at the end of 
the term of the new bonds the total issue shall be re- 
tired or at least so reduced that there would be a 
reasonable possibility of refunding the remainder. 

“9. Under present business conditions and under 
the conditions of the near future as they are forecast 
by the company, earnings will not be sufficient tu 
meet these conditions unless revenues from gas are 
largely increased. Therefore, without a higher gas 
rate, not only will it be impossible for the company to 
secure the new capital for needed improvements, but 
even existing equipment will become less efficient be 
cause it is | 


being more and more overtaxed. 
‘10 


‘or these reasons the company has made ap- 


plication to the Public Service Commission for a 
temporary increase in the gas rate from 60 cents 


(now the lowest rate in the world for manufactured 
gas) to 90 cents. This is requested as emergency 
relief only, and it 1s the desire of the company to 
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bring the rate down again as rapidly and as far as 
shall be consistent with good service to the com- 
munity. It is believed that a denial of the right to 
make such an increase now will make a higher rate 
inevitable in the near future and will keep such 
higher rate in effect indefinitely. It is also believed 
that a delay in increasing the rate will greatly 
lengthen the period during which the increased rate 
will be necessary. 

“1. No increase in earnings from gas or from othet 
business will enable the company to distribute larger 
dividends to its stockholders. ‘This rate 1s now &.26 
per cent on the capital which existing stockholders 
have provided and cannot be increased. The rate to 
new stockholders cannot exceed 10 per cent and wil 
be lowered to the extent that investors can be con 
vinced of the ability of the company to keep its prom 
ises. Beyond the limited dividend, all profits must 
be used for the betterment of the gas service of the 
city. 

“12. We believe that the increase in the gas rate 
in Indianapolis will be much more advantageous to 
the consumers of the gas than to the existing stock- 
holders of the company; and that a careful consid- 
eration of the various elements in the problem which 
we have been presenting should cause the public to 
join in the petition of the company for an early order 
by the Public Service Commission establishing the 
emergency 90-cent rate.” 

As a final clinching argument for the week’s cam- 
paign, the Indianapolis company actually printed a 
letter from its financial advisers in New York, as a 
means of showing the public how definitely necessary 
for future financial development of the company’s 
projects must be a sufficient earning power. This 
public statement by the company was much com 
mented on by business leaders here as marking a 
daring deviation from the normal course of publicity. 
Under the same old heading of the “Gas Rate Ques 
tion,” the company set out “A Banker’s Point ot 
View” and frankly told the public that “In working 
out our financial plans we have always sought and 
obtained the advice of the ablest bankers with which 
we have relations. Last winter we were advised by 
several of our bankers that our gas rate should be 
increased and we should sell additional stock before 
putting out any more bonds. Prior to filing our pe- 
tition with the Public Service Commission we were 
again in consultation with our bankers and such ad- 
vice was repeated. Among other expressions of opin- 
ion on our financial situation was a letter from the 
Bankers Trust Company, which we print below.” 

Then came the letter, as follows: 


BANKERS TRUST COMPANY 
16 Wall Street 
New York, Dec. 1, 1920. 
Mr. J. D. Forrest, secretary and general manager, 
Citizens Gas Company of Indianapolis. 
Majestic Building, 

Indianapolis, Ind.: 
Dear Mr. Forrest— 

Mr. Wilson and I have both considered the 
matters which you bring up in your letters of 
Nov. 26, regarding the financial plans of the 
Citizens Gas Company of Indianapolis, and 
which were discussed by us when you were in 


New York. 


\We recognize how essential it is to the welfare 
your company and to assure continued effec 
tiveness of your service to the city that you re 
solve your financial problems satisfactorily 
\Vhatever form the necessary financing may 
take, it 1s obvious that you must be able to dem 
onstrate a continuous earning capacity sufficient 
to assure your ability to pay a satisfactory return 
upon the money which you need. ‘There is, as 
vou know, strong competition for new money at 
this time, with many attractive offerings by well 
established, profitable enterprises yielding in the 
neighborhood of 8 per cent for ten-year obliga 
tions. If your local market for securities is not 
sufficient to absorb the issues which you must 
put out, and if you must of necessity come into 
the market in competition with offerings now 
current, you must be able to demonstrate earn- 
ing capacity measurable with the companies with 
the securities of which you are to compete. 
\While under normal war and post-war conditions 
it may have been possible to obtain a relatively 
high profit from coke sales, we assume that un- 
der normal operating conditions this activity will 
net to you a moderate profit which, with rela- 
tively steady coal prices, can be expected to 
maintain fair stability. You have demonstrated 
vour ability to produce gas at what, in compari- 
son with the costs of gas producers throughout 
the country, is a surprisingly low cost. Your 
customers have been favored by this circum- 
stance for many years. In order that you may 
maintain and extend the service which they re- 
quire, it is essential that they grant vou a return 
sufficient to assure a ready reception of your se- 
curities by the investing public at a favorable 
price to you. This is so clearly a mutual prob- 
lem between you and your Public Service Com 
mission in the interests of the public which they 
serve that we feel you should make every pos- 
sible effort to visualize the situation to the com- 
mission as we have represented it to you in con- 
nection with our consideration of your financial 
needs. . 

Such determination by the commission as to a 
rate for gas which will be adequate to the needs 
of the situation seems to us a prerequisite to the 
sale of stock or bonds. If and when vour gas 
rates shall have been adequately adjusted, we 
feel that your next effort should be toward the 
sale of as much stock of your corporation as can 
be sold at a reasonably attractive figure in your 
local market. It then seems to us that with a 
full year’s earnings from operation of your full 
complement of coke ovens, and with the assur- 
ance that the Public Service Commission is tak- 
ing an understandable, practical point of view 
with respect to your problem as it relates to the 
assurance of good service to the public which the 
commission represents, in the early part of next 
year we could again take up the matter of pos 
sible bond financing with some assurance that we 
could arrange a medium for financing which 
would satisfy the requirements of the investing 
public. 


You may be sure that we will co-operate with 
you in any way possible to bring your problem to 


(Continued on page 146.) 
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Discuss Industrial Gas Appliances 


Gas Sales Association of New England Hears Instructive Paper 





When a 
subject of 


group of men find the 
selling industrial gas 
appliances of such absorbing in- 
terest that they devote hours to 
its discussion, we feel that it is 
worth at least a few minutes of 
any man’s time. That is what 
this article is about. Read it. 
By the way, you will find an idea 
or two in it that you can use—wW 
know. — Editor. 











The January meeting of the Gas Sales Association 
of New England was devoted to industrial gas appli- 
Crossman, industrial gas 


~ 


ances. L. B. engineer of 
Charles H. Tenney & Co., presented a paper entitled 
“Increased Output Through Industrial 


\pplance 


Sales.” 
Mr. Crossman’s Paper 


It is the one aim and desire of every gas company 
to increase its output through some medium which 
will yield the greatest financial return at the lowest 
possible maintenance cost. 

Campaigns organized, with in 


are frequently 


creased output as an objective, and gas burning ap 


pliances for various purposes are dispensed in this 


manner. In many instances such campaigns are 
successful, and the gas company is amply repaid for 
all time and energy thus expended. ‘This is not true 
in every instance, however, for many campaigns are 
brought to an unsuccessful close, and the gas com- 
pany is forced to bear a serious financial loss in con- 
sequuence thereof. 

Many appliances sold through campaign methods 
require constant maintenance service, and unless this 
service is paid for by the consumer, the gas company 
is burdened with another item of overhead expense 

It is not the purpose of this paper to deal with the 
promotion of campaigns, but to suggest the adoption 
of a more stimulating business without a large initia} 
expenditure, and the assurance of an ever increasing 
return to the company. Such results may be 
effected through the sale of industrial gas appliances. 


gas 


Must Be Enthusiastic 


In the first place, it is essential that the successful 


salesman of industrial gas appliances be fired with 
zealous enthusiasm and possess utter belief and 
confidence in the efficacy of such appliances. In his 


to the 
Sincerity is the keynote of 
success in any salesmanship 

Bolstering up this self-confidence there 
line of logical and clinching argument based upon 
grounds of economy and efficiency. Technical knowl- 
edge is also essential in order that the salesman may 
be conversant with the many processes of manufac- 
ture, and the varied forms of heat application. 

At first glance it might seem scarcely necessary 
that a salesman possess certain grounds of technical 
knowledge. The question might be asked, why could 
not an untrained man of wide experience in the pure 
mechanics of fitting and installation excel in the sale 
of industrial gas appliances with which he is so fa- 
miliar? But the fact has been proven that for the 
most part, expert and efficient though such workmen 
may be, that without the background of technical 
knowledge they lack a certain breadth of outlook 
without which they are unable to co-ordinate the 
knowledge which hes within their narrow province 
with the industrial problems presented by the needs 
of the various manufacturers who are in line as sales 
prospects 

Striking illustration of this would be manifest in 
making recommendations for new equipment, and in 
the contingency of the problems arising which would 
call for some appliance without exact precedent. In 
such case the abstract knowledge of the technicaf 
man would be able to cope with somewhat of exact- 
ness with the problem, where the untrained man 
would be unable to depend upon standby—past per 
formance. The quality of imagination, a quality 
which is undoubtedly heightened and stimulated by 
technical training also plays its part. Someone has 
said “To be able to conceive in the mind’s eye—a 
magnificent city where is now but a rolling stretch 
of sandy desert wasteland and to bring such a dream 
to reality, when it is a reality scarcely’ measures up 
to the dream.” 

\pply this to the industrial g 
sent to the vision « economical 
which oftentimes from his conventional orthodox at 
titude he has not taken consideration of. 


inind there must be no modicum of doubt as 
sincerity of this belief. 


must be a 


situation and pre- 


as 
if benefit 


prospect a 


“The Best Is the Cheapest” 


That terse bit of Yankee philosophy, that “The best 
is the cheapest,” meets the situation squarely in the 
consideration of industrial gas appliances. To build 
for to-morrow and the vears to come is hard-headed 
business sense. Makeshifts and 
wastage. 

In going after new industrial sales 
man may in the first place seek to convinee his pro 
spective customer not by a recital of shadowy possi 


substitutes are but 
terms ot 


business an 














142 AMERICAN GAS ENGINEERING JOURNAL 


February 12, 1921 





bilities 
great 


but by a plain unvarnished statement of 
things actually accomplished. ‘This is the 
strongest of all sales arguinents, for the salesman 
knows that his appliances have proven tried and true 
and that he can give this same prospective customer 
concrete evidence of the superiority of the appliances 
he is advocating by written affidavits or by actual 
demonstration of like installation. 

To a surprisingly great extent the securing of new 
business may be said to depend upon some previous 
installation which has given perfect satisfaction 
Therefore it is self-evident that the gas company 
should not take the attitude that their interest ceases 
with the sale once made. 

\ few months ago I was making a survey of a cer- 
tain Connecticut factory relative to the further intro- 
duction of industrial gas. This company was at the 
time using gas in a small way and was pleased at the 
results obtained. My recommendations were based 
on converting fuel oil fires to gas and the satisfactory 
service rendered by the gas equipment already in use 
played no small part in their acceptance of my judg- 
ment in the matter of the changes to be made. 

Trial equipment was installed, and after exhaustive 
tests, was accepted and orders placed for more equip- 
ment. The gas consumption in that one plant alone 
increased from approximately 250,000 cu. ft. per 
month to the present demand of 3,500,000 cu. ft. 

To see that the appliances are kept in perfect work- 
ing condition, that complaints are properly attended 
to, and to create the impression that the customers’ 
interests are at all times paramount is but sound bus- 
iness, and a guarantee of future success. Too much 
stress cannot be ‘aid upon this phase. 

An appliance once installed immediately becomes 
an important factor in plant production. Therefore, 
it is absolutely essential that the appliance be kept in 
perfect working condition that it may do its bit in the 
steady flow of uninterrupted production. 

Periodic calls on the customer should make certain 
of this. Don’t wait for them to call and register a 
complaint. It is good advertising when one manu- 
facturer says to another “They (the gas company) 
seem as much interested in our daily output gain as 
we are ourselves.” 

In the past there seems to have been a tendency 
on the part of gas companies to be negligent in the 
sowing of that potent sales stimulant—advertising. 
This is particularly true in the field of so-called local 
advertising, that is in the daily newspaper advertis- 
ing, which is, of course, a purely localized affair. 
Such advertising should as far as possible refrain 
from generalities and get down to rock bottom argu- 
ments, which would meet the requirements of the 
manufacturers in the said community. Advertising 
of industrial gas appliances scarcely admits of undig- 
nified or catch phrase forms of advertising, but on 
the other hand it must be couched in plain everyday 
language to attract the interest of various persons 
engaged in small business enterprises, who may after- 
ward develop into surprisingly sizable prospects. A 
great many times such men are of limited education 
and have no expert engineers or advisors to interpret 
to them elaborate technical arguments. 


Should Advertise Regularly 


Such advertising should be carried on with regu- 
larity. A small space once or twice a week being 


of far more value than the same total of space in 
serted but once a month. Spasmodic advertising for 
such a line as industrial gas appliances is, except 
under unusual or special conditions, money thrown 
away. 

Another phase which should also be considered is 
the proper advance arrangement for publicity to be 
given association meetings and conventions of men 
interested in industrial gas appliances, which might 
be of interest to the general manufacturing public. 
It should be seen to that press representatives cover- 
ing such meetings or conventions be shown every 
consideration that their viewpoint of the importance 
of the occasion be heightened as much as possible. 

Oftentimes a young press representative enthused 
by splendid treatment at such times will go back to 
the office and write an inspiring and interesting ac 
count of the proceedings, bringing out certain side 
lights which attract the attention of a manufacturer. 
Such publicity is invaluable and is not obtainable 
through the paid advertising channels. 

Business, along with life itself, becomes more com- 
plex with each succeeding year. ‘Time was when the 
owner of a business enterprise could carry the details 
of his business in his head, and depend upon the re- 
liability of his memory alone to carry him through 
any emergency. But in this age of specialization and 
keen competition with the ramifications of even the 
smallest business enterprise extended to a point al- 
most beyond belief, it has been found necessary to 
substitute systematic written record for the mental 
index of old. 

In connection with the survey of the industrial gas 
field of any size it is absolutely essential that some 
form of record be prepared and be available at al! 
times. Such a record should include concerns who 
are equipped with industrial gas appliances, listing 
the appliances in use, also the names of all other 
manufacturers of various lines who may or may not 
appear as prospective customers. As far as possible 
it is well to ascertain the peculiar lines of operation 
in various manufacturing plants so that it might be 
determined whether or not they could be brought 
into line as customers for gas appliances. 

Such a record could be amplified by a salesman 
during temporary lulls in business when he would 
find time to classify the smaller prospective custom- 
ers throughout the territory, this being done by a 
systematic canvass. 

Such a record is all important, and will be of in- 
estimable value in the connection of securing new 
business. 

The gas business, in step with all other forms of 
human progress, gradually goes from one evolution 
ary stage to another. Yesterday, gas as a lighting 
medium was the standby of the business. To-day, 
industrial gas is gradually assuming the dominant 
position. To-morrow—well, one need scarcely be a 
seer to prophesy that gas which solves the many in 
dustrial heating problems will hold undisputed sway. 

This look into the futute should tell its own story 
and serve as guidance to the wise. 

From the standpoint of profit alone, officials and 
managers should see to it that the sale of industrial 
gas appliances, which means the sale of industrial 
gas, is given a renewed impetus and that no chance 
be neglected to give gas to be used for industrial 
purposes the publicity which it deserves. 

(Continued on page 145.) 
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Reduced B.t.u. 

What is the effect on the consumers when a re 
duced B.t.u. standard is put into operation? That is 
a question that many gas manufacturers have asked 
when this important matter came up. In the article 
By-Propucts OF SUPREME IMPpoRTANCE—By 


> by Mr. Jones, of the Bridgeton Gas Company, pub 
Mark MEREDITH 134 ; 


lished in this issue, can be found the answer, and it 


Ono Utinities Have Active Association——bBy bears out the contention that long has been made: that 


9g ©" ee 133 ; eae 

Don. K. RENNELS .......---- - consumers will co-operate when it is in the interest of 
Tue Apoptrion oF Repucep B.t.u.—By Jacos B. efhicient service. 

| Peerrrer es ter r re rer re tree re ieee se 13¢ The experiences that are related by Mr. Jones teach 


, og  @ lesson that all can profit by, and certainly they fur- 
“TeLt THE PusLic THE Story” Brincs Resuits 138 : _ . ite! ee 
nish the basis for a request for a reduction in calorific 


Discuss INDUSTRIAL GAS APPLIANCES..... ... 141 value by any company. 
This matter of reductions in B.t.u. content is com- 
oo eee ae ee ee ee eee 143, —(, : ae 
ing more and more to the front, and it will have to be 
OUTLINES PLANS FoR WorK OF NEw Jersey As- decided eventually. We know of no move in this direc- 
sociaTion—By F. R. CUTCHEON ........... 144 tion that is not in the interest of the consumers and, 
Pesiuic Utuuities Securitres MarKEeT Report... 147 despite the attacks that are being made by narrow- 
minded individuals, the public generally will be the 
Pewee oF Tae CoAs TMBUSTRY....0 52 ccc cesne ces 148 


gainer, although there is a great deal of dust being 
a 155 kicked up by those who thrive on strife. 

Securing a reduction is really a matter of education, 
and this means not only the general public but also the 
officials. And this work of education must be carried 
on not only by the gas companies but also by the manu- 
facturers of gas-making machinery. It is unfair to 
ask that the entire campaign be conducted by gas 
plants; those who also are vitally interested should 

aie. take part. 
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Association Meetings 
The activity that is being shown in the gas indus- 
try as evidenced by the number of State association 
conventions scheduled for the next few months is a 
splendid sign of progressiveness and simply goes to 
prove that the gas man is awakening to the value of 
a list of 


co-operation. Recently there came to hand 


the papers that will be read at a convention and the 


variety of subjects covered and their timeliness 
showed that no phase of our business is being over- 
looked. 

The work that is being undertaken by these State 
associations will go well with that planned by the 
American Gas Association and the end of the year 
should see a great deal accomplished. 

But the aim of any association is defeated if the 
members do not support it by attending the various 
meetings. Lots of good can come from meeting the 
man from your neighboring town at a convention 
and swapping experiences. You will get a new vigor 
to attack the problems that arise during the course 
of the business year and you will also get some good 
ideas that can be put into effect in your own com- 
pany. Getting together and listening to another man 
tell what he has found out is one of the greatest 
means of education in the world. 

There are a lot of developments in the gas field that 
are of vital importance to every company no matter 
how large or small and a full discussion can only be 
had in open meetings. It is certainly to be hoped 
that every convention will be attended by full mem 
bership. 





Making Friends 


“He probably has more friends among gas con- 
sumers than any public utility man in America.” 
That statement made in the company magazine of 
the Kings County Lighting Company regarding the 
head of its adjusting department, John H. Ghegan 
brought up the question of whether such a boast 
could be made by other gas plants throughout the 
United States. After spending fifteen vears in the 
business to be able to greet the consumers as friends 
and more important, to have that greeting returned 
We be- 
lieve that Mr. Ghegan is a successful public utility 


in just such fashion, is our idea of success. 


man, more so than those who have prospered but who 
cannot find among those they serve any real friends. 

Public utility men as a rule are not given to con- 
sidering this phase of the question of service suffi- 
ciently. that with the 
constancy of supply of a good quality of fuel. They 
little consider the human element that enters into 
every bargain and after all that’s what it amounts to 

a bargain between the company to supply gas and 
the consumer to pay a fair rate for it. 


They believe service ends 


If this is car- 


ried just a little beyond that point by the company 


and efforts are made to provide a bureau that will 
adjust those differences that must arise then it is 
more nearly filling the ideals of service that it should 
have. 

Now meeting the public 
served by his company, Mr. Ghegan numbers his 
friends by the thousands. 


after fifteen years of 
Then surely he has set ar 
example for the industry that we well rhight pattern 
after. Mr. Ghegan is to be congratulated on his 
success and the company upon having such a valu- 
able man. 





Using Motion Pictures 
The announcement made at a recent meeting of the 
\ssociation 
that within a short time there would be ready for dis- 


advertising section of the American Gas 


tribution a motion picture film dealing with the prob 
lems of the industry marks a distinct step forward 
The use of motion pictures has been advocated for a 
long time by the AMERICAN GAS ENGINEERING JourR- 
NAL, for it has been constantly believed that this is one 
of the best methods of reaching the public there is. The 
attention of hundreds of people is concentrated on the 
message of the industry at one time and without any 
outside disturbance to distract and the result should be 
good. 

The carrying out of such ideas is a function that be 
longs to the American Gas Association and we are glad 
that sufficient co-operation has been forthcoming to 
enable the association to do this work. . It should be 
most successful. 


Outlines Plans for Work of New 


Jersey Association” 
Members Hear Suggestions for Research During 


Year 
By F. R. CUTCHEON 


President, New Jersey Gas Association 


We should endeavor to have the manufacturers of 
gas mantles and burners standardize on a comparatively 
small number of types and sizes of mantles, so that 
when a gas company changes its source of supply the 
old stock will still fit the new burners and it will not 
be necessary to carry so many styles in stock. This ap 
plies also to glassware. 

The subject of safe ends for gas hose has been dis 
cussed a good deal but not much progress has been 
made toward the general introduction of a standard 
safe hose. There is room here for some valuable work 
in original research to produce a hose that will not dry 
up and crack or dissolve and disappear and which will 
have the mechanical strength to resist rough handling. 

The gas meter has become almost a standard instru 
ment in its two forms, the tin meter, and the cast-iron 
meter, but there is still much room for improvement. 
We place our meters in the consumer’s basement and 

*Abstract of address to New 
meeting. 


Jersey associatior 


(Continued on page 146.) 
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Discuss Industrial Gas Appliances 
(Continued from page 142.) 


Discussion in Brief 


Mr. Quinn, of the Maxim Premix Burner Com 
pany, stated: 

“(gas companies must give service. One satisfied 
customer is worth a thousand dissatisfied consumers. 
I know a little town in Massachusetts with a popula 
tion of 10,000 and the gas consumed was about 30,000 
cu. ft. per day. During the past six months we have 
put in seven installations of industrial gas appliances, 
and these seven customers use 30,000 cu. ft. of gas 
per day, as much as the whole town used before. 
This gas is used in the process of melting brass. 

“Gas for melting brass is becoming used all over 
New England. It has proven to be the best method 
for this purpose. 

“The appliance salesman must not let the manu- 
facturers tell him that coal or oil is better and that 
gas cannot compete with these processes. That is a 
thing of the past. Industrial gas is not competing 
with coal or oil. It is often a case of increased pro- 
duction. That is what everyone is looking forward 
to to-day—increased production.” 

Mr. Smith, industrial gas manager, Quincy Gas 
Light Company, said: 

“No industrial gas installed should be put in unless 
it is watched very carefully. No matter how care 
fully you teach a man to operate an appliance you 
must keep in touch with him and see that your in- 
structions are carried out 

“Along the lines of industrial gas for heat treat- 
ment of steel, you can get a much better job out with 
gas than you can with any other fuel. The increased 
production is what counts.” 

Mr. Butler, of the Greenfield Gas Light Company, 
gave a very interesting talk on the industrial gas in- 
stallations in Greenfield. He brought out the point 
very strongly that consumers must be satisfied. 

Mr. Higgins, of the Providence Gas Company, 
said: 

“This subject of industrial gas I feel like approach- 
ing reverently. It is so important to the gas industry 
and manufacturers are turning in large numbers to 
gas for use in their factories that it seemsalmost over 
whelming. There seems to be no limit for the appli- 
cation of gas for industrial purposes in Providence. 

“One manufacturer in Providence has a coal fur- 
nace which cost $30,000 and consumes about $20,000 
of coal per year, and he is now turning to gas. 

“One of our large consumers is now using 50,000 
ft. a day. He is very enthusiastic about gas for in- 
dustrial purposes. 

“It is a difficult thing to find an industrial fuel en- 
vineer combined with a man who can sell goods. It 
is my experience that the best way to do, is to find 
some man who is mechanically inclined and turn him 
loose and let him develop. 

“\Vhen you come to sell industrial fuel, you want 
available the figures of what vou have done else- 
where. , 

“\We have just started a display of products We 
have obtained some large jars into which we will put 
some of the specimens of the work which we have 
done. 

“\Ve must not overlook our friendly enemy, the 
electric company, in the matter of competition in the 


industrial field. In Providence, the electric company 
has seven high-paid industrial fuel engineers. \\V« 
are holding our own. 

“The subject of industrial fuel is so large that we 
couid talk here for a week and then only scratch the 
surface.” 

Mr. Bond, of the Boston Consolidated Gas Com- 
pany: 

“We need data from the American \ssocia- 
tion regarding industrial appliances. ‘There 1s a lot 
of work to be gotten and there is big opportunities 
for industrial fuel installation in small towns.” 

Mr. Sumner, of Cambridge: 

“Do the outside people know that the gas com- 
panies handle industrial gas appliances. \We must 
advertise industrial gas appliances. Let the people 
know we are in the business.” 

Mr. Howe, Newton & Watertown Gas Light Com 
pany: 


(gas 


“Nearly all manufacturing concerns are prospects 
for industrial gas. The smaller towns offer to us a 
lot of business if we only go after it. The business 
is there, and if you sell a customer a gas appliance 
and he is perfectly satisfied, that means he is a good 
booster for your product and it will mean increased 
sales.” 

Mr. Cadwallader, Wm. M. Crane Company: 

“The gas companies are not making the amount 
of effort they should to get the industrial fuel busi- 
ness and the only reason is they don’t present the 
proposition to the prospect. 

“I think the average manufacturer is open to any 
proposition that is going to perfect his product. AI- 
most every proposition that you encounter requires 
some experimental work. 

“Some time ago I had occasion to look over some 
industrial installations in the city of Hartford. i 
saw a lot of industrial appliances that I had never 
seen before. I found that they were making indus- 
trial appliances by their own employees. I found 
that the gas company employed four men who made 
these gas appliances and were sold by the Hartford 
company. They made a canvass of their prospects 
and they made the appliance to fit each proposition. 
They have one installation which cost $11,000 and 
every bit of this was made by their own men. 

“You have to do a lot of experimental work in or 
der that you may meet the requirements of the man 
ufacturer. 

‘The majority of the manufacturers don’t know 
about gas appliances. The average gas company has 
made no attempt at all to get this business. They 
haven't the men in their employ who can go out 
after it.” 

Mr. Butler: 

“T keep statistics of every appliance that I sell and 
I obtain a photograph of the appliance, if it is pos 
sible.” 

Mr. Crossman, in closing, told about the installa 
tion of industrial gas appliances in the factory of a 
potato chip manufacturer. l[efore the installation of 
this appliance the output was 70 |b. of chips per day, 
and now he manufactures 70 lb. per hour. 

The membership committee reported that they had 
fulfilled the work requested of them at the beginning 
of the season. At that time the membership was 65, 
they were told it should be 100, and at this meeting 
there was reported a total of 98 members duly elected 
and nine applications on hand, not acted upon. 
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“Tell the Public the Story” Brings Results 
(Continued from page 140.) 

a better focus, but the above suggestions, if they 
are possible of accomplishment, seem to us to be 
the logical steps to be taken. 

Very truly yours, 

(Signed) Ricrarp L. Morris, 
Vice-president. 


Unquestionably the remarkable publicity campaign 
of the company is having its effect on public senti- 
ment in the community which it serves. For many 
days there has been none of the usual “uprisings” 
among “outraged” citizens that formerly have 
marked the progress of any negotiations of the com- 
pany to better its conditions. Whether there will 
be such outbreaks when the petition of the company 
for an increase in rates finally comes to trial is, of 
course, problematical. But it is safe to say that the 
business men of Indianapolis generally have had 
their eyes opened to a new form of utility progress 
—a real publicity program. 





Outlines Plans for Work of New Jersey 


Association 
(Continued from page 140.) 


thereby we assume some liability for any damage due 
to leaks in the service pipe. We also take the respon- 
sibility of sending our meter readers into the consumer’s 
house which often results in charges of burglary, dam- 
age claims for fire losses and other complaints, and al- 
wavs means the loss of considerable time. If we can 
devise a meter and a container to hold and protect the 
meter which will enable us to place our meter at the 
curb line and read, set or remove it without loss of 
time, the time saved by the meter reader will pay a 
liberal return on the additional investment and we shall 
be released from all liability such as I have mentioned. 

Another line of research which will repay investiga- 
tion is the development of a carburetor for a water gas 
set which will operate continuously for several months 
on low grade fuel oil instead of gas oil. I would sug- 
gest that if spherical bricks were used and a hopper 
form of construction adopted at the top and bottom the 
brick might be changed without interfering with the 
operation of the set for a longer time than is required 
to heat up the new brick. The old brick can then be 
cleaned and used again. 

The industry is now confronted with the vital fact 
that at the present rate of consumption gas coal, anthra- 
cite coal, and oil will all be exhausted within a few 
generations. If the gas industry is not to perish from 
the face of the earth we must find new gas making 
materials which would naturally be found in some form 
of vegetation which grows rapidly and can be com- 
pressed into form suitable for gas making. The straw 
from our farms, swamp grass, seaweed and other weeds 
suggest themselves as the most readily available. Pos- 
sibly some form of large tuber resembling potatoes could 
be developed especially for this purpose if our horti- 
cultural experts will turn their attention to this problem. 
Perhaps the recovery of potash may be made a valuable 
source of by-product revenue and thus offset the cost 
of obtaining such raw materials. 


I offer these suggestions merely to indicate some of 
the many lines along which our members may work for 
the benefit of the industry as a whole and our own com- 
panies particularly. In order to stimulate such work 
[ propose to have the association offer a prize or prizes 
for the best paper on an original subject pertaining to 
the gas industry, the competitions to be open to students 
in all colleges and high schools in the State of New 
Jersey and to all officers or employees of gas companies 
or gas appliance manufacturers within the State. 


Light Company Men Organize Lease Concern 
Bluff, Ark.—Twenty-five of the local officials 
and emplovees of the Arkansas Light & Power Com 
pany and the Pine Bluff Company have organized the 


Pine 


Interstate Land & Lease Company for the purpose of 
dealing in oil and gas leases in Arkansas and Louisiana. 
W. E. Baker, presi 


A. Garlock, vice president ; Y. ¢ 


The officers of the company are: 


dent; E. Tucker, vice 


president; ©. C. Eiland, secretary-treasurer. The di 
rectors are W. E. Baker, F. M. Wilkes, L. B. West, 


L. R. Myers and W. F. McKnight. 

Membership in the company was limited to twenty 
five, and none of the shares will be offered outside the 
original membership, Mr. Baker stated. “We propose 
to restrict ourselves entirely to handling leases, and wil! 
not undertake to drill any wells. It is possible we may 
retain royalty interest in some of the leases we dispose 
of, but the bulk of our business will be the buying and 
selling of leases in oil and gas fields.” 

The company proposes to deal in leases in the FE] 
Dorado, Russellville, Malvern and Newport fields. For 
some of its holdings in the El Dorado field it has already 
refused offers that would net a good profit. J. B. Wool 
um, one of the shareholders, has holdings in the Russell- 
ville territory for which he has declined offers that 
would give him a good profit. He believes that the 
Russellville field will be the next in Arkansas to “come 
in” as proven territory. 

The company will have a branch office in Chicago. 
This will be in charge of Mr. Garlock, one of the vice- 
presidents, who is a certified public accountant with 
offices in Chicago and New York. 





City of Atlanta Conducting Gas Probe 
Widespread complaints by Atlanta people as to al- 
leged abnormal increases in gas rates in recent months. 
has been made the subject of an official probe which is 
being conducted in the city by H. L. Stillwell, Atlanta 


smoke and gas inspector. The complaints were orig- 


inally received by Mayor James Key, who has opposed 
the Georgia Railway & Power Company bitterly ever 
since he was first elected mayor of the city, and were 
turned over by him to Mr. Stillwell. 

Acting under the authority of city laws the inspector 
has ordered the gas company not to shut off gas in any 
of the several places from which the complaints came, 
pending the investigation of the matter. 

The power company, in statements published in At- 
lanta newspapers, vigorously denies that abnormal 
charges have been made for gas. The company is now 


seeking an increase in its present rates before the State 
Railroad Commission. 
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Public Utilities Securities Market 


Report 


Prices of Representative Gas Bonds 


(Quotations furnished by The National City Company) 








—Market— 
Feb. 10,1921 
Company Issue Maturity Bid Asked 
American Lt. & Trac. Co....... Five Year 6s....... May 1, 1925 89i° 91 
Brooklyn Union Gas Co........ First Consol. 5s....May 1, 1945 74 754 
Columbia Gas & Elec. Co....... First . Jan 1, 1927 85! 87 
Consol. Gas, Elec. Lt. & Pr. 

Co. of Baltimore........ First Ref. 7%4s..... Dec. 1, 1945 99 100 
Consol. Gas, Elec. Lt. & Pr. Co.. General 4'%4s....... Feb. 14, 1935 76 V7 
Consol. Gas Co. of New York...Sec. Conv. %s...... Feb. 1, 1925 991, 100 
Consol. Gas Co. of New York... One Year Sec. 8s... Dec. 1, 1921 9954 997% 

New Amsterdam Gas Co...... First Consol. 5s....Jan. 1, 1948 62 64 
Denver Gas & Elec. Co.......... Gen. (now ist) 5s.. May 1, 1949 82! 84 
Deteowtt City Gee: COs cciasccice ree 1, 1923 95% 97 
Equitable Illum. Gas Lt. Co. of 

PRUMEGIDUUR sccensasseus | ee 1, 1928 94 96 
Hudson County Gas Co......... NE RS aoc niwarwacucs Nov. 1, 1949 75 78 
Laclede Gas Light CO. oicccicatc mer, & Ext. 86.20. \pr. 1, 1934 733% 76 
Louisville Gas & Elec. Co....... First & Ref. 7s..... June 1, 1923 93 95 
Michinan Laight Co. .ccicccccieccs First & Ref. 5s..... Mar. 1, 1946 70 75 
Milwaukee Gas Light Co........ PM GE oie es ce ews May 1, 1927 8214 8414 
Pacthe Gas @ Etec: Co... 00x65 Gen. & Ref. 5s..... Jan. 1, 1942 TA 73% 
Pacthe Gas & Etec. C6... .osccc Col. Tr. Conv. 7s...May 1, 1925 9614 97% 
Pacific Gas & Elec. Co.......... First & Ref. 7s..... Dec. 1, 1940 98 99 

Cal. Ges & Etec. Gere. oa..cccsic Unif. & Ref. 5s..... Nov. 1, 1937 8314 84 
Peoples’ Gas Lt. & Coke Co..... Refunding 5s....... Sept. 1, 1947 69 70 

Chicago Gas Lt. & Coke Co... First 5s............July 1, 1937 71 73 
Portland Gas & Coke Co........ First & Ref. 5s..... Jan 1, 1940 76! 78 
Seattic. Lighting Co. .. <.c0<sceces Refunding 5s Oct. 1, 1949 65 68 
Southern California Gas Co...... First 6 wecveee NOV. 1, 1950 85 7 
United Gas Improvement Co....Two Year 8s....... Feb. 1, 1923 9914 99% 
Utica Gee & Electric Co....41.: Ret. & Ext. 5s.....July 1, 1057 75 77 
Washington Gas Light Co....... General 5s......... Nov. 1, 1960 7634 77! 
\Vestern States Gas & Elec. Co. 

OF CRIMOPFRE 6 xc cen sdces First & Ref. 5s.....June 1, 1941 75 77 
Cities Service Co. Operations ompared with $39.09 a share on 


in December 

Cities Service Company closed 
1920 with gross earnings of $24,- 
698,039 for the year, an increase of 
$4,720,489 over 1919. After pro- 
viding for all expenses, taxes, in- 
terest, preferred dividends and 
‘ther charges, the balance for the 
year available tor reserves. divi- 
dends on the common stock and 
surplus was $17,370,464, an in- 
crease of $4,234,873 over the pre- 
ceding year. This balance for 
1920 was equivalent to $43.09 a 
share on the average amount of 
common stock outstanding, as 


the common stock outstanding in 
1919. Requirements for payment 
of preferred dividends were earned 
1.71 times in 1920, compared with 
1.12 in 1919. Earnings for Decem- 
ber, 1920, showed a good increase 
ver December, 1919. While util 
itv earnings for December, 1920, 
showed decided increases. there 
was somewhat of a falling off in 
earnings from the oil division com- 
pared with the preceding month 
because of the curtailment of pipe 
line runs in the mid-continent 
fields 


Cities Service Company opens 


the year 1921 with a most encour 
aging outlook, and judging from 
present indications the coming 
year should be the best in the his- 
tory of the company. The outlook 
for the oil industry in 1921 is most 
satisfactory. Well-informed oil 
men believe that stocks of crude 
oil now in storage are at least 100,- 
000,000 barrels below what. they 
should be in order that the country 
might have a safe working reserve 
of oil. The oil industry is begin 
ning 1921 with stocks of oil in stor 
age more than 50,000,000 barrels 
less than they were at the begin- 
ning of 1916, and this notwith- 
standing the great expansion that 
has taken place in production of 
crude oil. A recent compilation 
of the registration of motor vehi- 
cles in the United States indicates 
that at the close of 1920 there were 
9,295,252 motor vehicles registered 
in this country, compared with 7,- 
604,016 at the close of 1919. This 
is an increase in the last year in 
the number of registered motor ve- 
hicles in the United States of 1,- 
691,236, or 22.2 per cent increase 
in twelve months. It may be seen 
from this the tremendous amount 
of gasoline and other oil products 
which will be required in the com- 
ing year for the operation of motor 
vehicles alone, not considering the 
many other demands upon the oil 
industry for its products, with 
these demands steadily increasing 
and new uses being discovered al- 
most daily for the products of pe- 
troleum. 

Oil operations of Empire Gas & 
Fuel Company continued to pro 
gress satisfactorily during Decem- 
ber, notwithstanding the fact that 
winter weather has set in and there 
has necessarily been some curtail- 
ment. Drilling operations have 
continued steadily, although the 
condition of the roads has rendered 
movement of materials somewhat 
dificult. Two wells were com- 
pleted in the Eldorado field in Kan- 
sas and drilling commenced on two 

(Continued on page 156.) 
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City Expert Reports Gas Rate 
Not Excessive 
Providence, R. I1.—William Platt 
ner, the engineer engaged by the city 
as an expert to investigate the in 
crease in the rate made by the Fall 
River Gas Works Company in Octo 
ber of last vear, has filed his report 

with Mayor James H. Kay. 

He goes into great detail, compar 
ing the cost of operation of the local 
company with that of ten other cities 
in this vicinity, and reports that the 
$1.25 rate “is a fair and just price 
and not excessive.” 

In view of this decision by the ex 
pert, the city will not press its peti 
tion before the Public Utilities Com- 
mission for an investigation of this 
increase. This petition has been 
hanging fire for some weeks, a hear- 
ing having been deferred pending 
the preparation of a report by the 
expert. 

Mayor Kay stated that the expert’: 
report would end the present inquiry. 
Data will be kept, however, and if 
the local company’s operating costs 
are lowered during the next month 
or two, and such a reduction is an 
ticipated. the city will take immediate 
steps to bring about a reduction over 
the present rates. 


Gas and Electric Companies 
Consolidated 

Concord, N. H. The consolida 
tion of the Concord Gas Light Com 
pany and the Concord Light & 
Power Company has been completed 
and the officers of the new organiza- 
tion elected as follows: President, 
Benjamin C. White: vice-president, 
Alvin B. Cross; treasurer. Benjamin 
W. Couch: controller, George W. 
Curran; clerk. Arthur J. Smith: 
auditor, John P. George. 

The directors elected were the offi 
cers and Henry W. Stevens. Harry 
H. Dudley, William L. Stevens, 
Charles R. Walker. Henry G. Em 
mons and William J. Ahern. 

Hearines were held recently be 
fore the Public Service Commission 
for the consolidation of the com 
panies and evidence submitted at that 
time showed that the plants of the 


vas company, value on a pre-war 





THE 





basis, was easily a half a million dol 
lars. The experts of the commis 
sion and the gas company were 
agreed on the valuation. 

Although the formal decision has 
not yet been filed, it is understood 
the commission has informally ap 
proved the consolidation and increase 
of the capital stock. 


Meriden Gas Co. Ordered to 
Reduce Rates March 1 


Meriden, Conn.—By order of the 
State Public Utilities Commission, 
the Meriden Gas Light Company is 
ordered to reduce its rates to take 
effect March 1. The order follows 
a petition of the city. By this order 
a meter charge of 50 cents a month 
is eliminated and the flat rate is re- 


duced from $1.50 to $1.40. The 
commission says: ‘We hereby order 
and direct the Meriden Gas Light 


Company to re-establish and put into 
effect on March 1, 1921, the rates of 
said company which were in effect 
immediately prior to Sept. 1, 1920, 
as reasonable maximum rates for gas 
supplied by said company on and 
after March 1, 1921.” 

In the course of a lengthy finding 
the commission states: “It would be 
an unjust and unfair rate-making 
policy to permut stockholders of 1 
utility company during prosperous 
years to receive extra dividends over 
and above a fair return on the value 
of the property and require patrons 
during the lean years to pay increase 
rates in order to maintain a 
standard return.” 

The petition to the commission 
was made by the corporation coun 
sel for a committee appointed by the 
city council. 


fair 


SEABOARD Ort & Gas CoMPANY 
reports for 1920 a net operating in- 
come for that vear of $128,970.59 
and operating expenses 
933.09. Tts pipe line receipts for 
the vear were 43,310 barrels. The 
company’s gross operating income 
follows: From oil 

$152,351.62: from sales, $1, 
161.29, and miscellaneous, $1,088.77, 
making a total of $154,903.68. 


of $25. 
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sales, 
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Report of A. G. A. Executive 
Board’s January Meeting 


\ very constructive idea was 
launched during the January meet 
ing of the executive board regarding 
the possible exchange of research 
work and investigation which ts con 
stantly being carried on in the gas 
industry, especially among the larg 
er companies. 

If, through the medium of the as 
sociation, the results of such effort 
can be published and distributed a 
great service will be rendered to the 
entire industry not excepting those 
very companies who will have as 
sumed the greater share of the ex 
perimental work itself. Were this 
organization to attempt equipping 
and manning a central laboratory 
most certainly it would be unable to 
procure the personnel for one such 
establishment that would, in any 
wise, compare with the combined 
personnel of the industry’s labora 
tories, and it would call for a pro 
hibitive expenditure of money. The 
board authorized the secretary-man 
ager to make an effort to interest the 
larger companies in such a service. 

The appointment of a general con 
vention program committee Was ap 
proved, which committee will be 
charged with the editing of all pa 
pers to be presented at the 1921 
meeting, in the hope that by revision 
and abstracting, the program may in 
clude only the very best and most 
worth while of the material, and in 
such condensing provide more time 
for discussion. 

In connection with the housing 
program at the meeting in Washing 
ton on January 28, of the United 
States Chamber of Commerce the as 
sociation was represented, where the 
subject of the gas industry’s relation 
to the housing situation pre 
sented, together with the problem of 


WAS 


the rehabilitation of the utilities’ 
credit. 

It was reported that the associa 
tion is represented by five members 
on the Joint Committee of National 
Utility Associations, already organ 
ized and functioning, and for the 


present is concentrating upon Fed 
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eral taxation, information and public 
relations, and the fuel supply. 

The committee on standard gas ap 
pliance specifications has been em 
powered to construe and interpret 
the specifications, which were adopt 
ed at 1 
their applicability to gas appliances, 
provided that such action 1s taken by 
unanimous vote of the committee. 

Mr. Fogg announced that consid 
erable had made on 
the association’s motion picture film, 


the November convention, in 


progress been 
which will soon be available to gas 
companies for local use. This film 1 
another effort to educate the public 
in gas industry matters, to further 
the work of the good-will campaign, 
and will aid in the general movement 
to rehabilitate the credit of utilities. 

The engagement of A. I. Phillips 
a member of this organization ac 
cording to a previous authorization 
of the board, was announced by the 
secretary-manager. His services 
will be available in connection with 
rate matters and hearings relative to 
standards of quality, and alread) 
he has performed some very valuable 
work. 

The applications of two gas com 
panies and seventy-two individual 
for membership to the A. G. A. were 
approved, and following a previously 
established policy, the board also ap 
prov ed for election to honorary 
membership the presidents of the So 
ciete Technique de Il'Industrie du 
(;az en France and the Institution of 
Gas Engineers of Great Britain for 
the period of their term of office. 

The manager was au 
thorized to close contracts for Space 
in the Auditorium and Congress 
Hotels in Chicago during the week 
of Nov. 7 to 12 for the 1921 
vention. 


secretary 


con 


The March meeting of the execu 
tive board will be held in Chicago 
the afternoon of the 16th, during the 
joint meeting of the Illinois Gas As 
sociation, Klectric 
Street Railway 


\ssociation and 


\ssociation. 


Gas Plant Changes Hands 

The artificial plant at La 
Junta, Col., a division point on the 
Santa Fe Railway, in southeastern 
Colorado, sold this week for 
$20,000. The purchasers are: R. C. 
Todd; H. B. Richardson and FE. G. 
Woodbridge, all of La Junta. The 
sale was engineered by the Interna 
tional Trust Company of Denver. 

Gas from this plant will supply the 
cities of La Junta, Rockford and 
Swink 


gas 


Was 





Correspondence 








attended the ban 
ar of the Illinois Electric 
\ssociation, the Illhnois 
tate Electric Association and 
Ilinois Gas Association will 
ciate th 


he following communication 


Who 


Xailwavs 
the 


appre 


Room 3h, Peoples Gas Building, 
Chicago, Ill., Feb. 2, 1921 
Dear Brother: 

Did you attend our banquet last 
March: If not, you certainly missed 
a wonderful time, but for the benefit 

f those who did not “get 
and for those who did, 


he “lookout” 


in on it” 
and are on 
for a good time this 
let us “‘slip” you the good news. 

(On Wednesday night, March 16, 
at 6 P. M., in the Hotel Sherman, we 
are I 


Vear, 


going to demonstrate that ‘rec 
ords are made to be broken” by put 
ting “over” the greatest banquet in 
the history of our associations. 

Now “listen.” Our old friend Ben 
son, who put the show on for us last 
year, has promised us a real sensa 
tion, for he has engaged two specia! 
acts, one from (7) and the other 
from (7) and in addition to these 
acts there will be plenty of other acts 
that will keep vou awake. 

If you attended our “affair” last 
year, you will readily understand 
why we cannot tell you in “print” 
just what you can expect to see. 

If you want us to reserve a place 
for you and your associates, please 
forward your check to cover same 
at S5 per place and eight (8) place 
at a table 

No reservations made unless ac 
companied by check. 

On Feb. 15 we will draw for 
vou want a front 
let us know before this date. 
wards—first 

We expec! 
quet, so 
rush 

Make all checks pavable to, 
Yours for a good time. 


CHas. A. Li 


places. so if seat, 
\fter 
served. 

at this ban- 
and avoid the 


come first 
over 1,000 


come early 


PHER 


People’s Gas Earns 99 Cents 

Surplus of the Peoples Gas Light 
& Coke Company for the vear ended 
December 31. after charges and 
taxes, was $380,752. equivalent to 99 
cents a share earned on the $38,500 
000 common stock, according to a 
statement issued lately. 

This compares with 


a surplus of 
$65.208, or 17 cents 


a share, earned 
in the preceding vear, 





Thirty-seven Governors Give 
Views on Utility Regulation 
The attitude of 


nion as respects 


Springfield, fl. 
other States of the | 
regulation of public utilities by State 
commission is of much interest, in 


ev of the discussion whicl 


heen had in Illinois relative to that 
form of supervision of the affairs of 
the service companies nd 

Vo obtain a nation-wide viewpeint 
(;ov. Charles H. Brough of Arkansas 


sent a telegram to the governors ot 
all States asking for expressions on 
the subject. In the message he 
that he believed 
“State regulation should be perpetu 
ated.” Replies were received by him 
from thirty-six States, as follows: 
Henry F. Long, Secretary to Gov. 
Calvin Coolidge of Massachusetts 
( Vice-President-elect ) “(sovernor 
Coolidge wishes me to reply to your 
telegram and say that the Public 
Utilities Commission of Massachu 
setts, comprised of 


gave 


his personal view 


chairman and 
four associate members, is a perma 
nently established commission which 
has done excellent work. No inten 
tion in Massachusetts of doing away 
with this commission, which has 
proven its usefulness.” 

James M. Cox, Governor of Ohio 
(Democratic candidate for Presi 
dent in the last election) —‘We have 
had a most satisfactory experience 
with our public utilities commission. 


In fact, our State could not have 
done without it.” 
\lbert F Sleeper, Governor of 


Viichigan—‘“‘ Michigan created a rail 
1911 and grad 
ually extended its powers to include 
other utilities. In 1919 a new stat 
ute changed the railroad commission 
to a general public utility 
sion with broadened 
such 


road commission in 


commis 

I be 
lieve a commission absolutely 
indispensable, but its powers should 
be turther 


powers 


extended Believe our 
commission created in 1919 has been 
Imost indispensable to the 
of the State. State regulation cer- 
tainly should be perpetuated.” 

\lfred S. Smith, ex-Governor of 
New York—“The State of New 


York has been committed to the p )] 


welfare 


icv of re utilities by 
With 


this 


rulating public 
commission since July, 1907 
comparatively few 


policy has worked 


exceptions, 


very satisfacto1 
lv. At first there were some con 
flicts in jurisdiction between the 
commission and localities, but prac 


tically all of such defects in the law 
have been remedied by legislative 
amendment or by interpretation by 
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the courts. I think I am justified in 
saving that the system has worked 
very satisfactorily in this State.” 

Hugh Dorsey, Governor of Geor- 
gia—‘‘Our commission, the first ever 
created in the Union, functions well. 
We would not consider repealing the 
law.” 

John H. Bartlett, Governor of 
New Hampshire—“We are well sat- 
isfied™ with our public service com- 
mission and believe that our method 
is the best way to regulate utilities.” 

Lynn J. Frazier, Governor of 
North Dakota—‘“Board of railroad 
commissioners, consisting of three 
members, regularly control and fix 
rates, charges and services of all 
public utilities. I believe that it is 
necessary to have some board with 
power to make those regulations.” 

J. B. A. Robertson, Governor of 
Oklahoma—*“I think it very essen- 
tial in these days to have a corpora- 
tion commission or a similar board 
to regulate and control public utili- 
ties. While our commission has not 
given entire satisfaction, it is not the 
fault of the system so much as it is 
of recent conditions in the business 
world.” 

R. Livingston Beckman, Governor 
of Rhode Island—‘‘Find our public 
utilities commission of three mem 
bers a great success and can see no 
reason for abolishing the same.” 

Louis i. Hart, Governor of Wash- 
ington—“Our experience with our 
public service commission has been 
most satisfactory and its work has 
been of incalculable benefit to the 
people of our State.” 

William C. Sproul, Governor of 
Pennsylvania —-““We have in this 
State a public service commission 
which has been extremely useful. We 
would not think of abolishing it.” 

H. D. Carey, Governor of Wyom 
ing—“It would seem to me that for 
any State to do away with its public 
utilities commission would be a step 
backward. It is my intention to ask 
our legislature to increase the pow 
ers of our commission, although they 
have accomplished much under our 
present law.” 

S. Raymond Prooks, Secretary to 
the Governor of Texas—“The Gov 
ernor requests me to answer your 
telegram. As yet Texas has no pub 
lic utility commission, but a bill look 
ing to the creation of such a com 
mission is likely to be introduced at 
the coming session of the legisla- 
ture.” 

Percival W. Clement, Governor of 
Vermont—‘Public service commis- 
sion working out satisfactorily in 
this State. I am recommending in- 


creased authority and facilities to en- 
able commission to investigate more 
thoroughly affairs that come to it for 
approval and regulation.” 

D. H. Upjohn, Secretary to the 
Governor of Oregon — “Governor 


absent. Public service commission 
here has functioned successfully. 
Some efforts have been made to 


abolish it but have proved futile.” 

John J. Cornwell, Governer of 
West Virginia—‘‘This State has had 
commission regulating all public 
utilities for ten years. It is indis- 
pensable and there is no sentiment 
for repeal of the law.” 


Simon Bamberger, Governor of 
Utah—“Public utilities commission 
established in Utah four years ago 
on the theory of urgent need for 
proper regulation, and I cannot con- 
ceive justification for abolishment 
Most decisions are bound to create 
a limited dissatisfaction temporarily, 
but in the end the action, almost 
without exception, proves to have 


been warranted.” 

©. ©. Larrazolo, Governor of 
New Mexico — “Corporation com- 
mission in New Mexico has not 


given all the good results it should, 


for lack of sufficient power under 
the law. If properly empowered to 
act, I consider such a commission 


not only good but almost indispen 
sable.” 

Samuei R. McKelvie, Governor 
of Nebraska—“‘Our railway com- 
mussion constitutional body. Think 
it has done good work.” 

S. V. Stewart, Governor of Mon 
tana—“Montana’s experience with 
public utilities commission has been 
entirely satisfactory.” 

E. D. Boyle, Governor of Nevada 

“Nevada has had railroad and 
public utilities commission — since 
1907. In 1919 the name was changed 
and personnel slightly altered, but 
functions remained the same. We 
consider it an indispensable depart 
ment, first, because it keeps public 
service corporations out of politics; 
second, because it properly and in 


_ telligently represents the State be 


fore the Interstate Commerce Com 
mission on all interstate rates affect 
ing our people; third, because it ef 
fects by informal methods satisfac 
tory adjustment of interstate rates 
and services; fourth, because it 
shuts out improper and destructive 
competition; and, fifth, because it 
saves our industries and people hun- 
dreds of thousands of dollars an 
nually. I may observe that there is 
just the same need for a State pub- 
lic service commission now as be- 


fore the passage of the Esch-Cum 
mins bill.” 

F. D. Gardner, Governor of Mis- 
souri—‘We_ have in this State a 
public service commission of five 
members. It has been compelled, 
owing to the high cost of every- 
thing, to grant increased rates to pub- 
lic utility corporations. This has 
raised, of course, a clamor over the 
State, but thoughtful people and 
those who have studied the situation, 
in my judgment, realize that the sit- 
uation would have been far worse 
without a public service commis- 
sion. Personally, I most assuredly 
feel that the service commission is 
an important and necessary adjunct 
of a State government.” 

M. H. Holcomb, Governor of 
Connecticut—‘‘Public utilities com- 
mission has rendered valuable serv 
ice in regulating trolley conditions 
and other public utilities. Dispens- 
ing with the commission would not 
be considered.” 

Oliver H. Shoup, Governor of 
Colorado—“Colorado public utilities 
commission six years handled 380 
formal and 1,100 informal cases, be- 
sides many other matters not placed 
on the docket. Its experiences on 
account of rate advances necessi- 
tated by abnormal operating costs, in 
some instances, has been similar to 
that of other State commissions, but 
the people of Colorado as a whole 
have evidenced confidence in the 
commission and its work. The effi 
ciency of State regulation has been 
proven in many cases of home rule. 
Study of its activities would show 
that in regulation and supervision of 
public utility service, even more 
than of rates, the commission is a 
source of daily usefulness to the 
public. No question but that State 
regulation of public utilities has 
proven its value here.” 

Carl F. Milliken, Governor of 
Maine-—‘‘We have a public utilities 
commission in Maine. I believe in 
that method of regulating public 
utilities.” 

LL. M. Russell, Governor of Mis- 
sissippi—“‘Our people are thorough 
ly satished with our commission and 
would not do without it.” 

lohn M. Parker, Governor of 
Louisiana—-““Louisiana has had for 
a number of vears a railroad com- 
mission in charge of railroad, tele 
graph, telephone and express utili- 
ties. It has been an invaluable arm 
of State government, and there is 
no thought of dispensing with it.” 

Edwin P. Morrow, Governor of 
Kentucky — “Experience of Ken- 


tucky with railroad commission most 
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satisfactory as far as powers ex 
tend.”’ 

Henry J. Allen, Governor of Kan 
sas—“‘Kansas public utilities com 
mission established in 1911. Over 
1.000 cases have been taken before 
this commission, with the number 
gradually increasing. Less than 1 


per cent of the cases appealed to the 


courts. Very few decisions re- 
versed.” 
D. W. Davis, Governor of Idaho 
“This State has public utilities 
commission of three members. We 


expect to continue this commission, 
as I believe it would be a 
backward to do away 
regulation of utilities.” 

Frank ©. Lowden, former Gov 
ernor of Illinois (message sent Dec. 
24, a few days before his retirement ) 

“C)f course, there has been criti 
cism of our public utilities law be 
cause of the necessity of increasing 
rates in consequence of the war. Up 
to two vears ago, however, the de 
creases in rates were much more nu 
merous and greater than the in 
creases. It looks now as though it 
would be possible in the next few 
years for the commission to again 
reduce rates and indeed protect the 
public better than could be done 
without a commission.” 


sad 
with 


step 
State 


James P. Goodrich, Governor of 
Indiana---“Our public utility com- 
mission has been in force in Indiana 
for the past ten years. Has given 
complete satisfaction. It is undoubt- 
edly a great step in advance and will 
be retained in our State.” 

Thomas F. Kilby, Governor of 
Alabama-—‘The Alabama _ Legisla- 
ture created a public service com- 
mission in 1915. The commission 
did not give general satisfaction and 
the legislature in special session in 
1920 placed additional duties upon 
it, increased salaries and required 
commissioners to live in Montgom- 
ery. My belief is, under the present 
law better results will be obtained.” 

William D. Stephens, Governor of 
California— “The State Railroad 
Commission of California regulation 
of public utilities has justified its ex- 
istence in every way. California is 
strong for just such a body.” 

T. E. Campbell, Governor of Ari- 
zona—‘Am subscriber to principle 
of regulation of public utilities 
through properly constituted board 
or commission, preferably the lat- 
ter.” 

Albert C. Ritchie, Governor of 
Maryland—‘“Maryland has had a 
public service commission since 1910 
and State regulation is here to stay.” 


Service Charges Go in Effect 
Feb. 14 

\lbany, N. Y¥.—The Westchester 

Lighting Company which supplies 


Mount Vernon, New Rochelle. 
White Plains, Yonkers, Ardsley 
Bronxville, Dobbs Ferry, Elmsford, 
Hastings, Irvington, Larchmont, 


Mamaroneck, North Pelham, 
North Tarrytown, Pelham, Pelham 
M Port Chester, 
Tarrytown and 
Puckahoe and various \W\ estchester 
County towns will add a 
( harge of 60 cents a month for each 
addition to the com- 
modity rates for vas, effective Feb 
14 under a tariff filed with the 
Public Commission, second 


anor, Pleasantville, 
Kye, Scarsdale, 


service 


consumer, 1n 


SETyv ice 
district. 

The company will also make ef 
fective a change in its regulations 

service to users. A new 
regulation will provide that where 
the company’s main on a street ts 
within 100 ft. of a point opposite a 
new customer’s building, the ser- 
vice pipe from the main to the 
property line will be installed free, 
but where the main is over 100 ft. 
distant from opposite the consum- 
er’s building an extension charge 
will be made, based in each partic 
ular extension. The cost of the 
service pipe from the property line 
to the meter will in all cases be 
borne by new consumers. 

The Public Service Commission, 
under the law, has no power to 
suspend the operation of the ser- 
vice charge on Feb. 14. 


for 


was 
oa 





Gas Company Enjoined 

Cleveland, Ohio.—A_ temporary 
injunction enjoining the East Ohio 
Gas Company from discontinuing 
its service in Cleveland and the 
surrounding suburbs has_ been 
granted by Judge Baer in Common 
Pleas Court. The company had 
threatened to cut off service Feb. 
6 at midnight, when their present 
franchise expires. Under the in- 
junction the company must con- 
tinue to furnish natural gas at the 
35-cent flat rate until a move is made 
to dissolve the court order. 


Hunt Made President 

Manchester, N. ,H.—Nathan P. 
Hunt was elected president of the 
Manchester Gas Light Company at 
the annual meeting of the stockhold- 
ers. Walter M. Parker was elected 
treasurer. 

William B. Stearns, Albert L. 
Clough, N. P. Hunt and W. M. 


Parker were elected directors. 


Commission Sets Standard for 


Gas Service in N. C. 


Raleigh, N. C.—From much in 
formation that has been hered 


rat 

through frequent hearings of peti 
tions for increased gas rates the State 
Corporation Commission has issued 
1 set of uniform regulations and 
standards that must govern the 
manufacture and distribution of gas 
in North Carolina. The rules are 
effective from Jan. 1, 1921, and the 
enforcement will be in the hands of 
the commission. 

The intent of the ruling is to bring 
about a standardization of gas serv 
ice in North Carolina and bring an 
end to the endless complaints that 
have come to the commission 
consumers. Heretofore the com 
pany has been without any definite 
standard and generally without any 
standard of service. 

Among the requirements of the 


from 


new regulations and standards are 
that utilities supplying gas must 


maintain a fixed standard in quality 
through frequent tests made with 
equipment of their own; companies 
are required to inspect their entire 
plants and equipment at regular in 
tervals and to keep records of re 
ports of any interruption of service 
and the causes thereof and report to 
the commission, investigate all com 
plaints filed against the service and 
furnish any consumer any reason 
able information of assistance ; com 
panies are required to maintain their 
own testing apparatus, a meter 
prover, with regular inspections and 
testing of meters, and to keep on 
file all records of tests. 

During each period of twelve 
months after these rules take effect, 
until all meters now in service shall 
have been tested, each utility shall 
remove approximately 20 per cent 
of the meters in service, those long 
est in service being removed first, 
and not returned to service until 
they have been tested and made to 
comply with the standards outlined 
in the order. 

Each company selling more than 
ten million feet of gas per year is 
required to maintain a calorimeter 
for testing the heating value of gas 
sold. Dailv tests of the heating 
value are required, except in com 
panies eof 50,000,000 annual capac 
itv. These are to be tested not less 
than three times per week. The 
standard test is 540 B.t.u. per foot, 
for monthly averages. Standard 
tests for the purity of the gas are 
also set forth. 


Each company is required to 
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maintain equipment for testing the 
daily pressure of with maxi- 
mum and minimum limits of pres- 
sure fixed. Records of pressure 
tests are to be maintained, and avail- 
able for the inspection of a consu- 
mer or agent of the commission. 

The company may, at its own dis- 
cretion, require consumers to de- 
posit money to the amount of not 
more than the estimated bill for 
three months to guarantee prompt 
payment of bills. The depositor 
will be paid interest at 6 per cent on 
such money deposited. Careful rec- 
ords of such deposits are to be kept. 
Service may not be discontinued to 
a consumer until after the company 
has “diligently tried to induce con- 
sumer to comply with its rules and 
pay his bills.” Due notice must be 
given of discontinuance. 


gas, 





Kansas Natural Taken Over 
by Empire Companies 

sartlesville, Okla.—As of Jan. 1, 
1921, the Kansas Natural Gas Com- 
pany, which supplies gas to a large 
number of cities in Kansas and Mis- 
souri, has been turned over to the 
management of the Empire Compa- 
nies by the receiver, J. M. Landon. 
No change in the location of the 
company’s offices in Independence is 
contemplated for the present. The 
personnel of the Kansas Natural is 
about six hundred, thirty-six of 
whom are employed in the Independ 
ence office building. 

The Kansas Natural Com- 
pany has two subsidiaries, the Mar 
nett Mining Company and the Edgar 
Oil Company. 


Gas 


Humphrey Company Opens 
New Branch Stores 

The Humphrey Company, of Kal 
amazoo, Mich., has recently estab 
lished a new branch store, known as 
the Westchester branch, located at 
581 Main Street, New Rochelle, N. 
Y. E. E. Jarrett is in charge. 

A new general agency has been 
established in Oakland, Cal., known 
as the Humphrey heater agency of 
Oakland, Builders’ xchange, 
Twelfth Street, Oakland. Harry P. 
(;ardner is in charge. 


Q--~ 
Ode 


Gas Bonds Beaten 
El Centro, Cal.—By a vote of 552 
to 186, the voters of El Centro de- 
feated the proposal to bond the city 
for $125,000 to purchase the gas 
works of the defunct Imperial Val- 
ley Gas Company. 


A. G. A. Forms Joint Com- 
mittee of National Utility 
Associations 


In order to promote the most ef 
fective co-operation in strengthen- 
ing the credit of the gas, electric 
light and street railway utilities, a 
joint committee of national utility 
associations has been organized by 
the American Gas Association, the 
National Electric Light 
tion and the American Electric 
Railway Association. Each of 
these organizations has designated 
a group to represent it as members 
of the joint committee which, as at 
present constituted, consists of 
Randal Morgan, B. C. Cobb, Frank 
W. Frueauff, H. G. Bradlee, Lucius 
S. Storrs, Chas. A. Munroe, Joseph 
K. Choate, E. C. Faber, J. B. Me 
Call, John W. Lieb, R. A. Carter, O 
D. Young, Henry L. Doherty, 5. Z. 
Mitchell, P. S. Young, P. H. Gads 
den, W. W. Freeman, Charles L. 
Edgar, A. P. Lathrop, B. I. Budd 
M. H. Avlesworth, FE. B. Burritt, ©. 
H. Fogg. 


Ass« cia 


Measures Relating to G. & E. 
Companies Up for Hearing 
& E. Companies Up for Hearing. . 

Boston, Mass.—Everett W. Bur- 
dett, counsel for the Massachusetts 
Electric and Gas Association was 
before the committee on power and 
light, to support the bill of the as- 
sociation to equalize the cash and 
share capital of gas and electric 
companies. The association com- 
prises twenty-six electric compan- 
ies, fifteen companies and 
twelve gas and electric companies. 
Mr. Burdett said that the purpose 
of the bill is threefold: to remedy 
the error of requiring some stock- 
holders to pay more than others to 
the company for the same amount 
of stock; to remove the present 
false principle for the valuation of 
these stocks and the consequent 
misapprehensions and embarrass: 
ments caused thereby, and to cre- 
ate a wider and more favorable 
market for the stock of domestic 
companies by putting them within 
the reach of a large number of in- 
vestors, particularly those of small 
means and by removing the handi- 
cap on their sale in competition 
with the securities of corporations 
organized outside of Massachu- 
setts. 

Mr. Burdett told of the origin of 
the present law in 1894 at a time 
when there was public demand for 
anti stock watering legislation. 
Under that law stock has been sold 


gas 


for premiums ranging from $1.31 
per share to $91.95, with an aver- 
age of $39.17 premium. In the case 
of the Boston Edison Company the 
average price received for its stock, 
instead of being $100, which is the 
nominal par value, has’ been 
$179.54. Its aggregate premium 
account is nearly $18,000,000 for 
which its stockholders have noth 
ing to show. Instead of 322,528, 
000, which is the nominal stock, the 
real investment has been $40,447,- 
157. The amounts of premiums 
paid in other companies have 
varied from $4,900 in the case of 
the Central Massachusetts Elec- 
tric, to $1,494,106 in the case of the 
Lynn Gas & Electric Company. In 
the latter case the premium is 91.95 
per cent of its capital. Mr. Bur 
dett held that when a man pays 
$200 for stock to a company, his 
certificate should show the fact, not 
$100, which was not the truth. 


To Build Big Gas Tanks 

Stevens Point, Wis.—]. W. Nix- 
on has been given the contract for 
placing the foundations for the gas 
storage tanks to be erected by the 
Wisconsin Valley Electric Com- 
pany here. 

Two of these tanks will be put in 
immediately and the foundations 
will be built for two more. Each 
tank weighs more than 20,000 Ib. 
and will hold 10,000 cu. ft. of gas 
at about 80 lb. pressure. 

The foundations are to be of con- 
crete and will extend down to hard 
ground, which is about ten feet be- 
neath the surface. Work is already 
begun and on account of cold 
weather it will be necessary for 
Mr. Moxon to place a temporary 
house over the work and steam 
heat it until the concrete is set. 





Cities Service Co. 


Shares 


The twenty-fourth monthly distri 
bution on Cities Service Company 
bankers shares, payable March 1 to 
bankers shares of record Feb. 15, 
will be 3674 cents a bankers share. 
The twenty-third monthly distribu 
tion on Cities Service Company 
bankers shares made Feb. 1 was 
made to 18,642 shareholders of rec 
ord, an increase of 1.728 holders of 
record of Cities Service Company 
bankers shares since the Jan. 1 dis 
tribution. 


Bankers’ 





McKeesport Gas & ELectric 


SuppLty ComPAny, fixtures, $25,000: 
F. R. Hansel, J. Vernon, Pimm, E. 
M. McFarland, Philadelphia. 
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New Gas Rates Effective in 
Portland 
The Portland (Ore.) Gas & Coke 
Company has been granted a: new 
schedule of rates effective from Jan. 
15 as follows: 


The bottom has dropped out of 
the fields supplying the Arkansas 
Natural Gas Company, he continued. 
Your day of big production is over 
You may as well square off, get rid 
of your surplus and prepare for the 


RESIDENTIAL AND COMMERCIAL RATE 


First 300 cu. ft. or less per month .. ae 
Neut 9,700-cu. ft. per nontle..... 2... ccc ccccecces 


Next 40,000 cu. ft. per month 
Next 50,000 cu. ft. per month 
Next 100,000 cu. ft. per month 


Excess over 200,000 cu. ft. per month 


Paps wigoae baa Minimum 
.. $1.35 per M 
ee, Te 1.20 per M 


ER re ren ey eee 1.05 per M 


.90 per M 
.85 per M 


House HEATING AND Gas ENGINE RaTE 


First 300 cu. ft. or less per month ..................... Minimum 


Next 4,700 cu. ft. per month 


baie nieces nie nes wl $1.05 per M 


Excess over 5,000 cu. ft. for customers connected prior to 


Jan. 15, 1921 


15, 1921 


Minimum on house heating shall 
apply for ten periods (all monthly 
except June, July and August, which 
shall constitute one period), and on 
gas engine service for all twelve 
months. 

A discount for prompt payment of 
5 per cent will apply if bills are paid 
in full within twelve days following 
date of bill. 


Arkansas Company Supported 
by Federal Engineer at 
Rate Hearing 

A feature of the hearing befor: 
the Arkansas Corporation Commis 
sion in the petition of the Arkansas 
Natural Gas Company for increased 
rates was the testimony of Samue: 
S. Weir of the United States Bureau 
of Mines, one of the leading oil and 
gas products engineers of the United 
States. He placed in evidence many 
reports, etc., bearing on the com 
pany’s holdings which he had for 
merly inspected for the Bureau of 
Mines. The cost value of the prop 
erty, he said, was $6,000,000. In 
support of this he filed a 200-page 
inventory. 

Much of the testimony was upon 
the decline of the field. Under the 
question of Mr. Smith, attorney for 
the company, the idea was developed 
that the hazards of the business and 
the impossibility of replenishing ex- 
hausted supplies, warranted a higher 
return on the investment than was 
warranted by other public utilities. 
The hazards, he said, are from 100 
to 300 per cent higher in the gas bus- 
iness than in telephone, telegraph, 
light, water and power services. 


Excess over 5,000 cu. ft. for customers connected since Jan. 


85 per M 


.95 per M 





day when you can no longer supply 
the domestic consumer under the 
conditions that obtain now.” 

The average family, he © said, 
wastes fully 80 per cent of the gas 
it buys through inefficient appliances. 
For cooking stoves Mr. Weir recom- 
mended the low set burner and solid 
top type, which, he said, will con- 
serve on an average 87 per cent of 
the heat units, and for heating he 
recommended the “radiantfire” type, 
which employs mantles such as are 
used by Welsbach burners. Any 
heating appliance which is fitted for 
coal burning wastes at least 75 per 
cent of heat units, he declared, and 
the gas log is still more wasteful. 

Three of the greatest factors in di 
nunishing the natural gas supplies 
are wastage in the field, wastage in 
transit and the impossibility of de 
veloping low-pressure. fields because 
of lack of profit. With higher rates, 
the low-pressure fields might be op 
erated. Comparing natural with arti 
ficial gas, he said that the latter could 
not be made and marketed for less 
than $1.50 per thousand cubic feet, 
and because its heat efficiency is only 
about half that of natural gas, the 
cost in terms of natural gas would be 
not less than $3 per 1,000 cu. ft. 

The development of natural gas, 
according to the engineer, always is 
incidental to the development of oil, 
and indiscriminate drilling for oil by 
tapping the gas pockets with many 
unprotected shafts has resulted in 
great wastage. Gas plants, he said, 
do not wear out. They become ob- 
solete because of failure of their 


supply. 





Asked concerning the salvage of 
pipe in the company’s lines, Mr 
Weir said that this would not be 
profitable because there is no market 
and has not been for many years, 
for the caliber pipe used in the 
mains. 

“There is practically no develop 
ment work in this direction,” he said 
“The entire natural gas industry of 
the United States reached its crest 
of production in 1917, and has been 
declining ever since. In three years 
75 per cent of all natural gas com- 
panies will be insolvent unless radi 
cal conservation methods are made 
effective at once.” 

The company made an effort to 
file bond for return of excess col- 
lections should the petition be de- 
nied, and to make its increase in 
rates on Feb. 7, the day set in the 
petition, regardless of whether the 
commission had acted by that date. 
The commission refused to accept 
the bond, and W. B. Smith filed 
mandamus proceedings in Pulaski 
circuit court. The hearings may 
continue several days longer. 


Gas Company Seeks Blanket 
Permit 

Little Rock, Ark.—The Arkansas 
Natural Gas Company has filed ap- 
plication with the Corporation Com 
mission for an indeterminate blanket 
permit to operate in twenty-five in- 
corporated towns or cities in Ar 
kansas and stated that it had sur 
rendered its franchise or contracts 
in the communities. 

The places affected include Pine 
Bluff, Benton, Malvern, Hope, Ark 
adelphia and a score of smaller 
towns lying along the company’s pipe 
line from the Louisiana gas fields 
The company held no franchise in 
Little Rock or Hot Springs but fur 
nished gas on contract to local dis 
tributing companies. The applica 
tion was made in connection with the 
company’s effort to obtain higher 
rates and under the State law the 
Corporation Commission is practic 
ally forced to grant the permit re 
quested. 


Unitrep Gas IMPROVEMENT CoM 
PANY, Philadelphia, Pa.., reports sales 
of gas for the December quarter to 
taled 4,283,184,610 cu. ft., as against 
3,546,168,970 in 1919 and 3,431,714, 
980 in 1918. Sales for the year 
amounted to 15,238,183.690 cu. ft.. 
compared with 12,885,263,700 in 
1919 and 12,569,095,080 in 1918. 
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City of Galveston Adopts New 
Rate Ordinance 


Galveston, Texas.——An amend 
ment to an ordinance adopted by the 
board of city commissioners last Oct. 
20 to schedule of rates 
and regulations relative to the sale 
of gas in the city of Galveston was 
adopted by members of the board 
assembled at their weekly session in 
the council chamber of the city hall. 
lhe ordinance provides for a maxi 
mum charge of $1.45 for the first 
10,000 cu. ft. of gas consumed, as 
compared with $1.40, the old rate. 
\ corresponding schedule of rates 
for larger consumption and penal 
ties for violation 
vided. 


establish a 


thereof are 


Che passage of the amendment to 
the gas ordinance follows the request 
of the Galveston Gas Company to 
from the present 
rate of $1.40 for the first 5,000 ft. of 
gas to $1.50 for the first 5,000 ft., 
as was embodied in numerous hear 
ings held before the commission. 

It was stipulated in the amend 
ment that any person, firm, corpora 
tion or receiver engaged in the bus 
iness of selling or furnishing gas to 
private consumers within the city of 
Galveston, shall not charge therefor 
exceeding the following rates, to wit: 


increase its rates 


SCHEDULE OF RATES 


First 10,000 cu. ft.... $1.45 
Next 5,000 cu. ft. 1.35 
Next 5,000 cu. ft. 1.25 
Next 5,000 cu. ft. ... 1.20 
All over 25,000 cu. ft 1.15 


‘ 

It was further outlined that it will 
be unlawful for said utility to allow 
any rebate or discount on the amount 
of their gas bills or to furnish gas to 


anv individual, firm or corporation 


free of charge at a less rate than 
what is fixed in the schedule pre 
scribed 

Section 4 of the ordinance pro 
vides that the organization eng rec 
in the sale of vas shall deliver yas 
having an average heat content of 
not less than 550 B.t.u. per cubi 
foot, which shall be purified sO a 


not to contain hydrogen sulphide oi 
sulphide dioxide 

\ccording to a de 
preciation reserve equal to not less 
than 3 per cent, computed upon the 
value of its depreciable property, 
which shall constitute a separate 
fund and the same shall not be paid 
or disbursed to any such person, 
firm, receiver or corporation or the 
stockholders thereof, during the time 


he ordinance 


any such utility shall use the public 
streets and alleys of the city of Gal 
veston pursuant to the franchise 
granted otherwise for the sale of gas 
to private consumers. In the case 
of the Galveston Gas Company the 
value of its depreciable property is 
placed at $858,712 

This tund, it was explained, must 
be kept and remain in the city of 
(;alveston and be invested at not less 
than 4 per cent interest, the interest, 
as it accrues, to be added to the de 
preciation reserve, to the end that re 
newals and replacements be made as 
the occasion demands. 

\ verified itemized financial re 
port, giving the assets and liabilities, 
gross earnings from all sources, op 
erating expenses for the preceding 
month and a comparative summary 
of earnings, expenses and_ fixed 
charges for the current month of the 
vear in which the report is made, 
with the corresponding month last 
vear, must be made on or before the 
twentieth day of each month. An 
annual comparative report, and item 
ized statement of consumers and ap 
pliances connected must also be sup 
plied. 

Penalty for violation of any provi 
sions of the ordinance shall, upon 
conviction, be not less than $25 and 
not more than $100 for each offense. 


Portland Gas Light 
Annual Meeting 
Portland, Me. 
the Portland 
was held in 
building, 


Holds 


Annual meeting of 

Light Company 
the company’s office 
Temple Street, Jan. 27, 
with a large proportion of the stock 
represe¢ nted 


Gas 


Six directors were se 


le« ted as folle ws -* Fred N ] dow. 
Herbert Payson, W. W. Thomas. 
Henry G. Bever, Edgar R. Pavson 


and William J. Ward. The first five 
\lderman Ward, 
repl iced ex-Alderman 


Saunders 


ire re-elected and 
city gas 
John A 

Directors met and organized late 

ith the choice of the following offi 
Fred. N. Dow, president - W 
W. Thomas, vice-president ; G. War 
ren Stiles, superintendent of manu 
facture; Burton treasurer 
and clerk; C. D assistant 
treasurer. 


agen! 


cers 


smart. 


Fullerton, 


Crivctnnatt (Ohio) Gas & Etec 
stockholders have 


voted their approval of the proposal 


rric COMPANY 


to authorize an issue of 
honds t 


mortgage, the 


$50.000.000 
be prior lien and refunding 
run fortv 
with sinking fund provisions. 


bonds to 
Vvear’rs, 


Electricity Will Not Oust Gas 


Toronto, Ont.—A severe jolt was 
given the popular idea that the elec- 
trical industry will shortly oust the 
gas companies from the commercial 
field by Geo. W. Allen, advertising 
manager of the Consumers’ 
Company, in addressing the Mining 
and Metallurgical Club of the Un 
versity of Toronto, Jan. 27, 1921. 

There was, he said, a growing con 
viction electrical engineers 
that electrical energy should be ap 
plied for power purposes only. The 
belief that the heating problem would 
soon be solved electrically was quite 
unjustified by the facts, as Mr. Al 
len pr ceeded to show. 


Gas 


among 


Great losses of energy were suf 
fered by transforming electrical en 
ergy into heat energy. As a domestic 
example of this loss, he said that the 
energy used in heating one electric 
iron was sufficient to run sixteen 
machines simultaneously 
\gain, if all the possible energy de 


sewing 


veloped by harnessing every water- 
fall in Canada were utilized for heat 
ing purposes, there would not be 
enough heat generated to warm the 
homes of Western Ontario. In con 
nection with the increasing demands 
for electrical power, Mr. Allen ex 
pressed his belief that the use of 
electricity for heating purposes 
would one day be forbidden by law, 
in order to supply the power de 
mands. 

\s a solution of the heating prob 
lem, the speaker recommended the 
more scientific use of coal, both do- 


mestically and industrially The 
waste per annum by using “raw 
coal’”” amounted to millions of dol 


lars 


In the citv of alone, 2 


Toronto Sy 
800.000 tons of coal were required 
each year; or four and 

of tonnage. The speaker showed 
that the utilization of coke and coal 
would eliminate f 


a half miles 


“7 


1 
gas three miles otf 


this enormous tonnage 
Besides the saving in fuel, how 

ever, there could manufac 

tured from the distilled coal over 300 
necessary by-products, including coal 
gas, ammonia and sulphur com 
pounds, and the primary tars for the 
increasingly important 


also be 


coal-tar in 


dustry. 

EASTERN KentTUcCKY Ort & GaAs 
Company, Cincinnati, Ohio: $50.- 
000: Henrv G. Frost. Tohn S. Little- 
ford, Frank P. Atkins, T. S. Little- 


ford, F. P. Hettiger 
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| Personal Notes 





William L. Hallett Back Again 


Announcement is made by the 
Hoffman Heater Company, of its 
purchase of the business of the Fair 
field Hallett Company, of Boston, 
the New England distributing agency 
for Hoffman heaters, which since 
Mr. Hallett’s retirement last August 
to devote his attention to the devel 
opment of patents on a tank heater 





and new type coupling, has been cai 
ried on by C. L. Fairfield. 

With the view of expanding Hoff 
man business and service in New 
I:ngland, this agency has been made 
a branch of the Hoffman Heater 
Company and Mr. Hallett has been 
engaged as manager. 

The new tank heater and coupling 
patented by Mr. Hallett, which at 
tracted the interest of water heater 
manufacturers, will be handled by 
the Hoffman Heater Company, and 
brought out in the near future with 
other new Hoffman products. 

Mr. Hallett, better known as 
“Bill,” has long been regarded as 
one of the best water heater men in 
the game, and his hosts of friends 
will welcome him back from the se 
clusion of the inventor’s room to 
where his smile can be seen. 


A. E. Encoman, of Chics 
recenth completed the sa 


1 


igo, has 
lesmen’s 
instruction course in the factory of 
the Humphrey Company, Kalama 
zoo, Mich., and has started out on 
his territory, which includes Minne 
sota. North Dakota, South Dakota. 
Wyoming, Idaho and the northern 
part of Towa. 


Thomas WIsHART, seventy-one 
years old, for years an official in 
the old Lafayette (Ind.) Gas Com- 
pany, died Jan. 24 of heart trouble. 


KENNETH S. MestcK has been ap 
pointed representative of the Kompak 
Company of New Brunswick, N. J., 
to cover Missouri, Kansas and Ne 
braska. Mr. Mesick succeeds Frank 
I). Wharton, who is now acting as a 
distributor of the Kompak heaters in 
Oklahoma. Mr. Mesick is well fit 
ted to carry on the work in this field 
as he has had an experience of nearly 
two years with the sales organization 
of the Peoples Gas Light & Coke 
Company of Chicago. He combines 
a practical education with a very at- 
tractive personality and we feel sure 
he will be heartily welcomed by the 
many friends of the Kompak heatet 
in (hat territory. 


\ustin Fo _ietr has been elected 
pre sident of the North \ttleboro 
(Mass.) Gas Light Company to suc 
ceed Harry I° 
filed the position for the past fifteen 


Barrows, who ha 


vears. Mr. Barrows refused to a 
cept another term because of. ill 
health. Mr. Follett is the son-in-law 
of Ira Richards and a well-known 
Boston broker. He resides in North 
\ttleboro 


ARTHUR ALEXANDER, for years a 
representative of the Humphre \ 
Company, Kalamazoo, Mich., in the 
State of Illinois, is now = selling 
Humphrey gas water heaters on the 
Pacific Coast. He covers California, 
Oregon, Washington, Nevada and 
| tah. 


Harry G. Stevenson has been 
appointed assistant to the president 
of the Public Service Railway ot 


New Jersey. Mr. Stevenson will 
act as the personal representative of 
President Thomas N. McCarter in 
the Southern Division of the com 


pany’s property. He will serve in 
a similar capacity with the Public 
Service Gas Company and the Pub 


lic Service Electric Company. He 
will make his headquarters at the 
railwav’s offices in Camden Mr. 


Stevenson has been connected with 
the Public Service Corporation of 
New Jersev ever since its organiza 
tion in 1903. He began his career 
in the public utility field in 1897, 
when he became se retary to the 


late Thomas C. Barr, then president 


1 
} 
i 


of the Worcester Traction Com 


pany. Later he served as auditor of 
the Elizabeth, Plainfield & Central 
Jersey Railway, which was finally 
absorbed by the Public Service. 
\fter serving in a secretarial capac 
itv under several executive officers 
Mr. Stevenson, in June, 1907, was 


made assistant secretary of the Pub 
lic Service Corporation and of its 
underlying companies. In April, 
1917, he was made assistant to Vice 


President Edmund W. Wakelee of 


the railway. 


CHARLES R. PrICHARD, treasurer 
of the Beverly (Mass.) Gas & Klee 
tric Company, has been elected vice 
president and general manager 0 
the Lowell Gas Company, one of the 
largest in the State, and will asst 
his new duties on April 1. For fit 
teen vears Mr. Prichard has been 
connected with the Beverly com 
pany and during his residen 
Beverly has been prominently iden 
tified with the business and indus 
trial life of the citv, has been cor 
nected with many civic and financia 
organizations, and has taken an ac 
tive part in every movement for 
community advancemetit He won 
the confidence of the citizens of the 
community through his ability and 
personality, and has a host of frie nds 
throughout the North Shore district 
served by the local company. Mr 
Prichard was born in Lynn, attend 
ed the public schools in that city, 
graduated from the Lynn classical 
high school, and entered the Massa 
chusetts Institute of Technology, 
from which he was graduated with 
the class of 1905. Following the 
completion of his course at Technol 
ogv, Mr. Prichard entered the em- 
ploy of the Lynn Gas & Electric 
Company, in which his father, the 
late Charles F. Prichard, was inter 
ested. He had a splendid training 
and experience in the business, and 
came to Beverly as superintendent 
of the gas department with the local 
company fifteen years ago, where he 
has enjoved a rare all-around experi- 
ence in the business in his associa- 
tion with Andrew W. Rogers, who 
has made a notable success in every- 
thing he has undertaken and has 
made the Beverly company known 
as one of the best managed in the 


State. He was elected treasurer of 
the company several years ago and 
has made a splendid record in all the 


capacities he has filled during his 
long connection with the company. 
Mr. Prichard has been a director of 
the Beverly Gas & Electric Com 


1 


pany for many vears and, besides, is 
1 director in the Salem Gas Com 
nanv, the Gloucester Electric Com 
panv and the Citizens Gas & Elec 
ic Company of Nantucket. He 
has been prominently identified with 
the various associations connected 
with the public utility companies, is 


tr 
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a director of the New England As- 
sociation of Ingineers, secre- 
tary of the Guild of Gas Managers, 
and a member of the executive com- 
mittee of the Massachusetts 
Companies. The Lowell company is 
one of the largest gas companies in 
the distributes a billion feet 
of gas annually, and has 30,000 me 
ters in service. 


Gas 
Gas 


tate, 


A. H. Markwart has recently 
been appointed to the position of di- 
rector of engineering of the Pacific 
Gas & Electric Company of San 
Francisco, where he will have gen- 
eral charge of all the company’s en- 
gineering work. Mr. Markwart was 
born in Illonois in 1880, and after 
graduation from the University of 
California in 1903 he spent a short 
time with the Pacific Construction 
Company as civil engineer. From 
1904 to 1906 he was assistant civil 
engineer for the California Gas & 
Electric Company (now the Pacific 
Gas & Electric Company). Follow- 
ing this he was chief engineer and 
manager of the Syndicate Water 
Company, Oakland, Cal., and later 
vice-president and manager, Rich- 
mond (Cal.) Water Company. From 
1907 to 1912 he was a member of the 
civil engineering firm of Galloway 
& Markwart, who practised exten- 
sively in hydro-electric plant engi- 
neering and irrigation projects. From 
1912 to 1915 Mr. Markwart was 
chief of construction of the Panama- 
Pacific International Exposition, 
after which, from 1915 to 1917, he 
resumed his former connection with 
the firm of Galloway & Markwart. 
During the war period he entered 
into shipbuilding work and was gen- 
eral manager of the Clyde Company 
on behalf of the United States. 


W. T. Wacconer, of Fort Worth, 
Tex., capitalist and well-known 
ranchman and oil operator, 
was elected to the board of direc- 
tors of the Fort Worth Gas Com 
pany at a recent meeting of the 
board. Following is the personnel 
of the board of directors: M. W. 
Bahan, president of the gas com- 
pany; ©. K. Shannon, vice-presi- 
dent and general manager; M. J. 
Adanis, R. FE. Harding, T. F. 
©’Brien and W. T. Waggoner. AI- 
though he is one of the largest oil 
operators in the State, Mr. Wag- 
goner is as well known as a ranch- 
man and his ranch at Vernon is one 
of the largest and best stocked in 
the West. He is a pioneer builder 
of Fort Worth and his greatest 
monument is a twenty-story building 


Texan 


that bears his name. This building, 
which the tallest in the 
Southwest, was completed last year 
at an approximate cost of 
$2,000,000. He maintains offices in 
this structure. Besides being a di- 
rector in the First National Bank of 
Decatur, he is interested in 
other financial institutions of the 
state. 


is one of 


nearly 
also 


Portland Gas & Coke Plans 
Improvements Costing 
$1,141,230 
Portland, Ore. Improvements, 
the cost of which are estimated at 
$1,141,230, are planned for this year 
by the Portland Gas & Coke Com 
pany, according to Hilmar Papst, 

general manager. 

They will include a new storage 
tank on the East Side, costing $400,- 
000. The site has not yet been select- 
ed. A thirty-inch low-pressure main 
costing $162,000, to serve the Haw- 
thorne, Sunnyside, Mount ‘Tabor, 
Laurelhurst and Montavilla districts. 

A twenty-inch transmission main 
from holder to supply feeder will 
cost an additional $84,000. 

The Portland Heights district, 
where low pressure has been a 
chronic complaint, will be served by 
an additional sixteen and ten-inch 
low-pressure main costing $75,000. 

A twenty-four-inch low-pressure 
main will be laid at a cost of $30,000. 
Improvements at the producing plant 
including installation of a new six- 
teen-foot meter, will cost above $20,- 
000. 

The feeder main to Parkrose will 
be enlarged and additional feeders 
to Caneman and Bell Station will be 
laid at a cost of $10,000. Long-dis 
tance pressure recorders to prevent 
continued low pressure at outlying 
points will cost $5,000. 

Cost of installation and mainte- 
nance of meters and governors on 
existing mains, service on such main 
and on extensions, and on small main 
extensions to serve individual cus- 
tomers will total $292,060, according 
to the company’s estimate. 

Construction of a $400,000 tank on 
the West Side and of a submarine 
main from the plant to the East Side 
costing $300,000 are in contempla 
tion by the company, according to 
Papst, but will not be started this 
vear. —_—_—_—____—_ 

Tue City Gas Licut Company, 
of Ocean City, N. J., is asking a loan 
of $100,000 to build extensions to its 
plant. Joseph L. Mayer, president, 
appeared before the city commis 
sioners to make their plea. 


Cities Service Co. Operations 
in December 
(Continued from page 147.) 
field. 


latter are offsets to a good 


wells in the Rosalia These 
pro 
ducer recently brought in by the 
Ramsey Petroleum Company, this 


well greatly enhancing value of 
acreage held by the Empire Gas & 
Fuel Company in this vicinity. In 
()klahoma seven wells were drilled 
in the Osage district, all of which 
are good producers, and on Lot 
181, the 


Osage sale, a fifth well has been 


recently purchased at 


completed with a good initial pro- 
duction. Property which the com- 
pany acquired at the Osage sale 
has proved to be valuable, coming 
up to all expectations. Operations 
have been active in Stephens Coun- 
try. Texas, and on the Barngrover 
lease in the Gulf Coast field. Pro- 
duction in both these districts has 


held up well. Weather conditions 


for the month in the oil fields have 
been bad, heavy rains having ren- 
dered the roads practically impas- 
sable in many instances, hamper- 
ing development work to a con- 
siderable extent. 

The demand for gasoline and 
other refined products continued 
good through December, this be- 
ing attributed largely to the ex- 
ceptionally open weather which va- 
rious sections are enjoying. Due 
to these demands companies are 
finding themselves unable to build 
up their stocks in storage material 
ly, this being ordinarily accom- 
plished during the winter months 
in anticipation of heavy spring and 
summer requirements. Export de- 
mand has held up well. Combined 
tank wagon station sales of gaso 
line, December, for 1920 showed an 
increase of 33 1-3 per cent over the 
corresponding month of the pre- 
ceding year. 

The public utilities division re- 
ported increases in both gross and 
net earnings for December in the 
face of the retardation of industry 
in many sections. Combined gross 
and net earnings of public utility 
subsidiaries were greater for De- 
cember than gross and net for the 
corresponding month of the year 
before or for November, 1920, the 
latter having been the best previous 
month for the utilities in the his- 
tory of the company. 





